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HOLDS ANNUAL EETING. 


ELECTS HAYNES PRESIDENT. 
What the Underwriters’ Association 
of Middle Department Has Ac- 
complished in Past Year. 


At the annual meeting of the Un- 
derwriters’ Association of the Middle 
Department held at Philadelphia on 
Tuesday, interest centred about the 
election of officers for the new year, 
little else of particular moment, aside 
from the decision to adopt the modi- 
fied electrical requirements, being tak- 
en up. 

The ticket nominating E. J. Haynes, 
Jr., Eastern New York and New Jer- 
sey special agent of the Springfield 
Fire & Marine, and vice-president of 
the organization, for the presidency; 
Frank K. Patterson, Western Penn- 
sylvania special agent of the Royal, 
vice president; and the following ex- 
ecutive committee members: Walter 
J. Chase, L. & L. & G. (chairman); 
James M. Hodges, Commercial Union; 
James Westervelt, Niagara; D. M. 
MacPherson, St. Paul F. & M.; W. H. 
Burkhardt, Boston; John Kraemer, 
North British & Mercantile; Hubert 
W.Chapman, Springfield F.& M.; J. 
S. Mooney, Phenix of Brooklyn, and 
Geo. A. Clarke, Home, were emphati- 
cally endorsed, while Secretary E. J. 
Creighton was retained as a matter 
of course. 

Of the executive committee mem- 
bers the following are new members: 
Messrs. Hodges, McPherson and 
Burkhardt, the others being held over. 
New Active and Honorary Members. 

Five special agents: J. H. Bonney, 
of the Citizens of Charleston, S. C.: 
A. Mackichnie, Scottish Union and 
National; A. Walter Maull, Western 
of Penna.; H. E. Reissinger, Liver- 
pool and London and Globe, and H. 
M. Fairchild, of the same company, 
were elected to active membership, 
while the following named, having 
left the field for home office posi- 
tions, were transferred from the ac- 
tive to the honorary roll: J. Woods 
Brown, general agent Fire Associa- 
tion; Samuel H. Quackenbush, Aach 
en & Munich; J. B. Kraemer, resident 
manager, Liverpool and London and 
Globe; George G. Plyer, genera! 
agent Continental, and J. B. Kraemer, 
Jr., agency superintendent Liverpool 
& London & Globe. 

Sketch of New President. 

E. J. Haynes, Jr., is a fine type of 

the men that reflect credit upon the 


fire insurance business; or any other | 


‘business for that matter. Possessed 
of high ideals; unswervingly honest; 


seeking no unfair advantage for him- | 
and yet con- | 


self or his company, 
stantly on the alert to improve the 
ecndition of both along legitimate 
lines, he has earned and possesses 


the confidence of all who know him | 


or of him. 

Mr. Haynes underwriting and bus- 
iness career began as a clerk in the 
head office of the Phenix of Brook- 


lyn, where he had as desk mate C. | 
G. Smith, now secretary of the Ger- | 


man American Fire. Later Mr. 
Haynes took the field for the com- 
pany resigning some thirteen years 
ago to become special agent of the 
Springfield Fire and Marine for East- 
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zt CASH CAPITAL. $3,000,000. 
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All policies will participate in 
dends at the end of the first and each 
succeeding year, whether next 
premium is paid or not 
direct information has been gi 
it is intimated that the divide 
portioned for 1908 will be the largest 
in the history of the company. 

It is the intention to have all fea 
tures and privileges of the new con 
tracts, which will be issued on Jan 
uary ist, apply to policies issued dur 
ing the present year. Just how this 
may be accomplished has not been 
| decided. To recall policies, or even 
|exchange same, would entail consid 
erable detail work so that it may be 
| decided to accomplish the pur] vose by 
sending to each policyholder a rider 
to be attached to policies written 
during 1907, and which will grant the 
|} new values and privileges 

With a more liberal policy, 
ed values, increased dividends and 
its excellent financial condition, the 
Mutual Life will be in a fine position 
to attract agents and develop the new 
talent secured during the past year 
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PROVIDENT SAVINGS LIFE 


MANAGERS VISIT HOME OFFICE. 


Sanguine Society Will Soon Resume 
Business—Coyle Attaches Thomas 
Property. 


During the past week quite a num- 
ber of the field managers of the Provi- 
dent Savings Life have visited the 
home office of the society in New 
York city, in connection wrtn the new 
arrangement for conducting its af- 





fairs. Ip _erder to comply with the 
law of tis State, and carry out the 


desires of Superintendent Kelsey and 
Commissioner Rittenhouse, of Color- 
ado, it was deemed essential that fixed 
charges, both in connection with home 

be discontinued 
and all expenses 
With this ob- 
addressed 


and branch offices, 
wherever 
reduced to a minimum. 
ject in view letters were 
to managers throughout the country, 
fully explaining the situation. Most 
of these have renewal interests which 
makes them solicitous as to the future 
welfare of the society, and aside from 
what might be styled a personal or 
selfish reason, several expressed a 
desire to co-operate in manner 
possible in guarding the policyholders’ 
welfare. 

A degree of optimism prevailed with 
several of the managers. The opin- 
ion was expressed that it would not 
be very long until the Provident Sav- 
ings could resume the writing of new 
business, under even more favorable 
conditions than in the past. Sanguine 
that their expectations in this respect 
will be realized, it is the intention to 
use every effort possible to persuade 
policyholders to continue their insur- 
ance. 

Just what may be done at the home 
office has not been definitely decided 
Some consideration has been given to 
the advisability of securing the ser- 
vices of a well known western life 
underwriter, who has had extended ex- 
perience both in field and home office 
work and who has a deep interest in 
the affairs of the society. 

The consensus of opinion among the 
fraternity is that the present difficulty 
will soon be overcome. It is pointed 
out that the embarrassment results 
principally from the marking down of 
real estate values which were fixed 
under the supervision of the New York 
Insurance Department some two years 
ago and which have not sinc? been 
changed. The officers of the society 
hold that these values were not too 
high. On the other hand, Actuary S. 
H. Wolfe, who is conducting the ex- 
amination, has earned a reputation as 
a competent and fair examiner—in 
fact the leading one in the country— 
so that there is a marked readiness 
to accept any figures given out as a 
result of his work as those obtained 
in a fair, unbiased manner. 

At any rate the society still posses- 
ses the real estate and if sales can be 
made at figures in excess of those 
allowed, it will be a step nearer the 
time when business may be resumed. 
When this time arrives the Provident 
Savings will be in shape to start writ- 
ing immediately as it is the intention 
to retain some of the best agents to 
keep the business in force. 

The question of ownership still re- 
mains a matter of doubt. During the 
past week J. J. Coyle secured a writ 
of attachment from the New York Su- 
preme Court on the property of E. R. 
and O. F. Thomas, located in this 
State. In doing so much of the de- 
tails in connection with the transac: 
tion were made public which conform 


possible 


any 
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largely with accounts heretofore pub 
lished. 

Coyle alleges that misrepresentation 
was made in connection with the 
transaction and that the Thomases 
have not been able to deliver the stock 
for which they were paid. This stock, 
it will be recalled, is held as col- 
lateral for loans secured by the Thom- 
ases, the banks refusing to turn over 
the same until the loans are paid or 
other substantial collateral is put up 
in place of the stock. 





PROVIDENT L. & T. IN LINE. 
Policy Contracts of Sterling Quaker 
City Company Greatly 
Liberalized. 

The Provident Life and Trust Com- 
pany, of Philadelphia, always one of 





the best in the business, has issued 
a new line of contracts which are 
liberal in their terms. The values 
under a 20-year endowment, age 35, 
premium, $467, are as follows: 

End of Paid-up Cash Loan 
Year Policy Value Value 
Bowed aoe $1,000 $570 Eon. 
Seen ewe wae 1,500 920 $780 
| pene Mek re 2,000 1,290 1,150 
w dco ptaak aad 2,500 1,680 1,540 
Dr whe-dsce wok cere 3,010 2,080 1,940 
Bo hihe oh ace Sh Se 3,560 2,500 2,360 
Dies shaewenton 4,090 2,930 2,790 
B, dtedunnes abs 4,620 3,380 3,240 
BO aie cucere don tare 5,130 3,950 3,710 
Te tie usuce Gen 5,640 4.350 5,210 
| Spee eee. 6,130 4,860 4,720 
Be Sh ois wralds Stele 6,620 5,390 5,250 
EE ee ge ond 7.090 5,950 5.810 
Be? Git. reawee acta 7,560 6,640 6,400 
a ae a 8,010 7,150 7,010 
. : ASR SS ear 8,500 7.780 7,640 
Be ice cece 9,000 8,450 8,310 
Be a.aiksa wae en sa 9,500 9,160 9,020 
ERS aR ee 10,000 10,000 9,750 


YEARLY RENEWABLE TERM. 
Mutual Life’s New Contract is Con- 
vertible and Participates 

Annually. - 

The Mutual Life of New York will 
shortly issue a new yearly Renewable 
and Convertible Term Policy, which 
will provide for the payment of divi- 
dends after the first and subseqvent 
premiums whether the policy is re- 
newed or not. 

This policy will enable the field 
force of the company to meet the 
competition of other companies issu- 
ing five-year convertible term policies. 
While it is not the intention to push 
extensively for this class of business, 
it has long been felt that agents 
should be given policies of a nature to 
use in case they are in competition 
with a term proposition. The rates 
under the new contract will be as fol- 
lows: 


Age Rate A. Rate A. Rate 
21 ...$11.38 36 ...$13.92 51 - $22.80 
7 oe oe 14.20 52 24.05 
23 ... 11.58 38 14.52 53 25.42 
24 ... 11.70 39 ... 14.85 54 ... 26.96 
25 4.2 1383 4 ... 16:38 &S . 28.63 
26 11.96 41 15.61 56 30.48 
27 12.10 42 16.04 57 32.52 
28 12.25 43 16.50 58 34.76 
29 12.42 44 17.03 59 7.23 
30°... 12.59 45 ...-17.59 60 - 39.95 
31 - 12.77 46 ... 18.24 61 42.94 
32. 12.97 47 ... 18.94 62 46.23 
GS ... 1319 @ ... 19.74 68 ... 40:83 
34 ... 13.41 49 . 20.65 64 - 53.77 
35 - 13.65 50 21.67 





R. W. Stevens, vice-president of the 
Illinois Life, is systematically booming 
Philadelphia and he knows how to do 
is. If he keeps on extolling the vir- 
tues of the Quaker City the attendance 
at the annual meeting of the $100,000 
Club of the company held in that city 
in August next will be the largest 
ever. 


EASTERN UNDERWRITER. 


C. J. EDWARDS AT ROCHESTER. 

Discusses Conditions Under Arm- 

strong Laws—Again Suggests Co- 
Operative Commission. 


In his address before the Rochester 
Association of Life Underwriters, De- 
cember 14, Charles Jerome Edwards, 
President of the National Associa- 
tion, said: 

The question which is uppermost 
in the minds of the life insurance 
agents today, and the subject which 
Underwriters Associations will give 
immediate attention to, is some modi- 
fication of section 97 of the insurance 
law by the Legislature about to meet 
at Albany. None of us are warrant- 
ed in stating what action,if any, will 
be taken; but we are all warranted in 
the hope and belief that some con- 
sideration will be given to the men 
who have popularized life insurance 
and built up the companies. And this 
applies with quite as much force to 
the manager as it does to the solicit- 
ing agent; and I may reiterate my 
oft-repeated belief that it is the gen- 
eral agent whose income suffers an 
inadequate return, and not the so- 
liciting agent. 

In my acceptance of the election 
to the presidency of the National As- 
sociation at Toronto, and again in 
my inaugural address at the meet- 
ing of the Pittsburgh Association, I 
gave expression to the wish that 
Governor Hughes might see fit to 
appoint a commission to consider the 
subject of agency compensation from 
a practical rather than a theoretical 
standpoint; while practically every 
insurance man, whether a company 
official or agency man, accepts the 
proposition and the conclusion that 
the State is definitely and permanent- 
ly committed to the general policy 
embodied in these laws, actual oper- 
ation under them definitely shows 
that the various provisions of the 
statute need correction or amend- 
ment in order to perfect the law so 
that companies may efficiently do 
business under jt, accomplishing the 
healthy ends which were in view when 
the law was adopted: and at the 
same time correcting the phraseology 
of the various sections which are sus- 
ceptible of different interpretations 
and have brought embarrassments 
alike to all concerned. 

An Imperfect Law. 

For this purpose a commission 
made up from among men engaged in 
the various branches of the life in- 
surance business could undoubtedly 
render a more valuable service to the 
State and to the permanency and wel- 
fare of the business, which would re- 
sult from their work and their recom- 
mendations, than could be gained by 
any number of examinations and all 
theoretical and technical outside ad- 
vice. The law of the State of New 
York would thus become standard in 
fact as well as in name, meeting all 
circumstances and filling all condi- 
tions requisite to the spirit of the 
law. 

The result of my observations as the 
president of the National Association, 
and from discussing the subject with 
many hundreds of managers and 
agents in all section of the country, 
entirely satisfies me that agency men 
as a whole have done their best dur- 
ing the present year to conscientious- 
ly do their business under the pro- 
visions of the law which took effect 
last January. Experience, however, 
has deepened the belief that the law 
is not perfect, and that it cannot re- 
main on the statute books without 
serious injury to the interests of the 
companies and agents, as well as 
policyholders, except it be amended ih 
so far as to give the companies a 


CONFIDENCE IN HUGHES 
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little more leeway in the treatment of 
their agents. Such an economy as 
leads to inefficiency of service is In 
reality more injurious than any ex- 
travagance of company management 
which were condemned by the Arm- 
strong Committee; and no one who 
has given careful thought to tie situ- 
ation will question the statement that 
the best interests of the policyholders 
in the various companies transacting 
business under the New York law de- 
mand that the agency affairs of those 
companies be organized and continued 
on a basis of efficiency and growth, 
and that the present standard of ex- 
pense is one that embarrasses ezv- 
ficiency and prevents the company 
managers from getting out of their 
agency organizations the results rea- 
sonably expected, and of which they 
are really capable. 

If we are to accept restriction in 
the matter of compensation of agents 
as the permanent policy of the State, 
then there must be some amendment 
of the measure now existing regard- 
ing expenses; otherwise it will result 
in a greater loss to the policyholder 
than under old conditions. 

Endowment Commissions Low. 

The dissatisfaction on the part of 
‘soliciting agents with the present 
compensation seems to be more gen- 
eral and more directly focused on the 
small rate of commission which the 
laws permit to be paid on endowment 
policies. It is within the knowledge 
of all of us that the average insurer 
for a small amount wants an endow- 
ment policy. His object in securing 
life insurance is not only the protec 
tion of insurance, but is with the idea 
that he is making some sort of pro- 
vision for his old age. More money 
has been saved by wage-earners tak- 
ing endowment policies than has been 
saved by the same number of people 
in savings banks deposits. And just 
as the average small insurer wenisc 
an endowment policy, just so the aver 


age agent, the man who is 
the blood and bone of the 
businéss. must write endow- 
age small insurer wants an endow 
the man who is the blood and bone 
of theb usiness, must write endow 
ment insurance. There are actuartal 
reasons, I know, which show that it 


is impractical to change the select and 
ultimate provision which establishes 
the basis of compensation on endow- 
menis; that to make such a change 
would mean a reconstruction cf the 
complete theory involved in the law 
Unhappily, and without force and cer- 
tainly without the favor of public 
opinion, the framers of the statute 
seemed wedded to the proposition that 
endowment insurance was not good 
insurance; that there was something 
inherently vicious in the investment 
proposition. I am afraid that they 
confounded the value of endowment 
insurance with the theory of Tontine 
insurance, and put them both in the 
same class. In all of these matters 
so vital to the agent and _ touching 
upon his welfare, it is inexplicable to 
the lay mind how the actuarial body 
which counselled and established a 
basis of compensation for the agents 
of companies operating under the 
New York law, should have advised 
that new companies formed in other 
States should pay commissions to 
agents of such new companies, far én 
excess of the commissions permitted 
by the laws of this State. 

The most imperative need in every 
section of the country today is the 
improvement of the agency forces 
whereby the growth and prosperity of 
the companies is fostered by a nor- 
mal] and healthy increase in yearly 
new business, and by the adoption of 
an amendment which will extend the 
period during which renewal commis- 
sions may be paid to general agents, 
thus guaranteeing them a return 


which will justly their vigorously cul- 
tivating their various fields, and which 
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will, by releasing the fund now used 
for the yapment of medical and in- 
spection fees from the restricted ex- 
penses, provide in a measure means 
for the procurement and training of 
new agents and for the steady produc- 
tion of new business. 
Trust in Governor Hughes. 

Governor Hughes, who holds that 
office by reason of the ability and 
character by which he conducted the 
insurance investigation, is more fa- 
miliar with this subject of insurance 
legislation than anyone in the State, 
and it is in his sense of fairness 
and justice that we put our trust. The 
interest that he has shown in the pub- 
lic welfare in other matters renders 
it certain that he has closely observed 
the working of these insurance laws, 
with the framing of which he had 
so much to do. 

We are just finishing the first year 
under these laws, and the general re- 
sult is known to insurance men, both 
in the field and in the companies’ of- 
fices, and is also a matter of public 
knowledge. Believing in the open- 
mindedness of the Governor in this 
matter, I believe that he will take 
some steps toward correcting the er- 
rors in these laws which can now be 
the more clearly seen as the result 
of experience, and thus leave perma- 
nently on the statute books a law 
which will result in benefit and not 
injury to the interests which they 
were meant to conserve. Speaking 
without any personal knowledge, and 
only from judgment based on observa- 
tion ,I am confident that the Governor 
will make some suggestions in his 
message to the approaching Legisla- 
ture which will immediately and 
definitely result in some favorable and 
reasonable consideration of the con- 
ditions which have embarrassed us. 
This association and the other asso- 
ciations in New York should stand 
ready to co-operate in the same char- 
acter of work and the greater degree 
of energy which was exhibited by the 
joint committee of associations that 
visited Albany last year. 

Meantime, we shall of course await 
the judgment and the expression of 
Governor Hughes, and for my part. 
I await it in confidence and a belief 
that the result thereof will be one of 
complete satisfaction. 


37 YEARS’ SERVICE. 





Kind Words On Dissolution of The 
Firm of Brown & Til- 
linghast. 

In announcing the retirement of 
John R. Brown from the Pittsburg 


firm of Brown & Tillinghast, manag- 
ers of the Mutual Benefit Life for 
Western Pennsylvania, President Fre- 
linghuysen says: 

“Mr. Brown’s connection with the 
company dates back to 1870. It has 
been a long chapter of pleasant rela- 
tions with every one in the company’s 
service with whom he has come into 
contact, and he will take with him 
the company’s God-speed in all that 
he shall attempt in the way of busi- 
ness, and on the travels which he has 
had in expectation following the time 
when he could turn over his main 
responsibility to his junior in the 
field. The company, as well as Mr. 
Brown, can look back upon a faith- 
ful and successful connection extend 
ing over 37 years, with the greatest 
satisfaction.” 

Joseph J. Tillinghast, who succeeds 
to the general agency, went to Pitts- 
burg from Boston following the death 
of F. T. Lusk, to form a partnership 
with Mr. Brown. From a personal ac- 
quaintanceship extending for many 
years we can say that Mr. Tillinghast 
is one of those cultured, consistent 
life insurance men of whom the fra- 
ternity may feel proud. 


THE EASTERN UNDERWRITER. 


UNPRECEDENTED DEMAND FOR LOANS CAUSES 
GRAVE APPREHENSION. 


Never in the history of life insur- 
ance has there been such a demand 
for loan values as experienced dur- 
ing the past two months. With a 
stringency in the money market, a 
decline in security values, 
responding increase in rates of inter- 
est at which money could be secured, 
attention has been turned to privi- 
leges granted under life insurance 
policies carried, with the result that 
not a little embarrassment has been 
caused in several home offices’ in 
meeting unprecedented calls for loan 
values. In some way or another the 
impression has become prevalent that 
the loan value in a policy is one 
about which only the insured has any 
thing to say. This is evidenced by 
cases which could be cited where 
companies have been drawn on at 
sight for loan values. In the every- 
day method of transacting business, 
sight drafts for an indebtedness are 
common. The relationship between 
a life insurance company and policy- 
holder, however, are of a contractual 
nature which necessitate compliance 
with stated terms by both parties to 
the agreement. 

One can scarcely believe the extent 
to which the demand for loan values 
has been indulged in except by com- 
ing in contact with the home offices 
of some of the leading companies. It 
is said that in one of the large in- 
stitutions the call for loans exceeds 
the entire income of the company. In 
several home offices the statement is 
made that one of the most serious 
and menacing problems at the 
ent time is the excessive demand for 
loans. The aggregate is such that it 
has become a matter of necessity that 
securities be sold in order to meet 
the requirements. To be compelled 
to sell securities under present con- 
ditions, means a direct loss to com- 
panies, and to policyholders. 

Who Is To Blame? 

Primarily, the cause for this condi- 
tion may be stated as due to the 
commercial, industrial and financial 
depression through which the coun- 
try has been passing, and from which 
it appears to be emerging. The loan 
privilege in policies has afforded an 
opportunity to secure ready money at 
an exceptionally low rate of interest 
as compared with rates prevalent 
among money lenders, and also with a 
minimum amount of trouble, the pol- 
icy contract being the sole security 
necessary. 

But, innocently, we believe, the so- 
licitor or field man has had much to 
do with bringing about this condition 


pres- 


of affairs. When the “flurry” came 
on about two months ago, managers 
throughout the country called atten- 
tion to the elements of life insurance 
which tended toward stability. It was 
also pointed out that life insurance 
had an additional value in that while 


it was almost impossible for even suc 
cessful business men to secure loans 
with which to continue their business, 
most life insurance policyholders had 
practically a drawing account with 
their companies under loan privileges 


It was merely calling attention to 
features which had generally been 
overlooked and which were included 


in the policy contract for specific pur- 
poses. These were not altogether 
made the basis for requests for loans. 
In fact unquestionable evidence has 
been secured of instances where mon- 
ey was borrowed from life insurance 
companies and immediately reloaned 
at a higher rate of interest. In such 
instances the loan privilege became 
a medium for encouraging specula- 
tive instinct or tendencies. 

The extent to which companies 
have been called upon to make loans 
leads to a consideration as to what 


and a cor-, 


the functions of a life insurance com- 


pany are, and whether there is not 
a possibility that the cash surrender 
and loan values which have been 
placed unrestricted in policies during 
the past few years, either voluntary 
upon the part of the companies or in 


order to conform to statutory require- 
ments, are not fraught with danger? 

Insurance, whether fire, life or mis 
cellaneous, is made possible only by 
many combining to protect 
each one against possible loss. A life, 
especially one with an earning capaci- 


persons 


ty, has a money value, which gener- 
ally speaking, terminates at death 
Unprotected, this might entail a 


hardship to family or business. Such 
a possibility impels men and women 
to take out life insurance, which in 
death extends or perpetuates 
the earning capacity of the provider 


case of 


The power to earn a livelihood may 
also be cut off by old age. 

Such contingencies are in the mind 
of individuals who apply for life in- 


surance. To issue a loan against the 


policy carried is to mortgage the 
protection deemed essential and 


should be discouraged as much as 
the mortgaging of one’s property un- 
der a period of temporary embarrass- 
ment. Every one who has experi- 
enced it knows what an encum- 
brance a mortgage is, and how diffi- 
cult to get rid of, but it is doubly 
burdensome when the load fails upon 
widows and orphans. Therefore a 


life insurance company owes a duty 
to policyholders to discourage as 


much as possible the securing of loans 


against life insurance taken for pro- 
tection 

An equitable surrender value is a 
perfectly legitimate part of a iife in- 
surance contract, but to conform with 
the motive in view when the policy 
was applied for,it should,if possible, 
be in the nature of Extended or 


Paid-up insurance. 


Life insurance is not and never 
was intended to be a banking propo- 
sition. It has been. stated that 
“there is no life insurance company 


in the world strong enough to redeem 
its outstanding contracts in cash, 
even if months were allowed for this 
purpose.” The business, by its very 
nature, calls for careful, well 
ed investments with a view to per- 
manency. Time is required to work 
out scientifically the method by which 
protection can safely be guaranteed, 
and to cast aside every consideration 
of contract and make demand for im- 
mediate cash equities operates very 
similar to a run upon a bank. 

It is feared in some quarters that 
companies have exposed vulnerable 
points in vying with each other for 
liberality in contract. Under norm- 
al conditions, the law of average will 
work out, but abnormal conditions 
breaks the equilibrium and_. brings 
about embarrassment. Certainly the 
*xperiences of the last two months 
were not contemplated in most home 
offices when policy forms now in 
force were placed upon the market, 
and it is believed that the tendency 
in the future will be to place some 
restriction on loans and_ surrender 
values similar to that employed by 
savings banks. 


select- 


Held In High Esteem. 


In speaking of the recent appoint- 
ment of E, W. Bisset as manager of 
the Canada Life at Detroit, Life 


Echoes, published by the 
Says: 

“Detroit was the first city of the 
United States which the Canada Life 
entered for the transaction of busi- 
ness, and it has continued to be one 
of the principal agencies in that 


company, 


The recent appointment of 
Bisset as manager at Detroit is 
therefore an important one, and in 
dicates the esteem in which he is 
held, both as a man and as a repre- 
sentative, by his superior officers. 

Mr. Bisset has been with the com- 
pany for fifteen years, having been 
general agent at Brockville before re 
ceiving the appointment of City Man- 
ager at Toronto two years ago. He 
has made a very large circle of 
friends in Toronto, and his personal 
qualities as well as his knowledge of 
the Life Insurance business, and the 
Canada Life in particular, should in- 
sure his success in his new and larg- 
er field.” 


country. 
E. H. 


RELIANCE LIFE AFFAIRS. 


President Reed Addresses Agents and 
Policyholders—H. G. Scott Vice- 
President and Secretary. 


In regard to recent changes in the 
official staff of the Reliance Life of 
Pittsburg announcement of which has 
already appeared in The Eastern Un 
derwriter, President James H. Reed, 
addresses the agents and policyhold- 
ers of the company as follows: 

“You will no doubt be pleased to 
know that the Reliance will soon close 


a very successful year. The company 
will show a gain in every depart 
ment, and we know that a brilliant 


future is before us. 

“Realizing, however, that the agency 
is the life blood of the institution we 
have appointed a man with a broad 
agency experience to take up the work 
of helping you make the Reliance the 
strong, conservative, energetic com- 
pany it is to be 

“To assist you and lead the agency 
force of the Reliance on to still great- 
er achievements in the future, Mr. 
Robert T. Furman, who has been an 
agency director with the New York 
Insurance Company for nine years 
past, will have as general manager, 
general supervision of the company’s 
agency work after December 15. You 
will have an opportunity to meet Mr. 
Furman personally just as soon as 
he can arrange his plans to call upon 
you. 

“On behalf of the officers of the 
company I wish to thank you for your 
efforts during the year which is clos- 


ing, and ask that you give Mr. Fur- 
man your enthusiastic support.” 
H. G. Seott, who succeeded R. P. 


Clark as comptroller of the Reliance 
Life has been elected third vice-presi- 
dent and secretary of the company 
and will have charge of home office 
affairs. Previous to his connection 
with the Reliance Life Mr. Scott was 
for many years connected with the 
Farmers’ National Bank of Pittsburg. 
He has been comptroller of the Re- 
liance for three or four years. 


Phoenix Mutual in the Northwest. 


The the 
Minnesota and 


growing interests of 
Phoenix Mutual in 
North and South Dakota have led to 
some changes in that territory. B. 
KE. Ellis, formerly Des Moines mana- 
ger and more recently manager for 
Minnesota and the Dakotas, becomes 


field superintendent for these staies. 
With his advancement Philip bB. 
Hunt, recently general agent for Hen- 


nepin County, becomes State mana- 
ger for Minnesota; Frank W. Thom- 
as, of Fargo, State manager for 


North Dakota, and Joseph Meyer, of 
Aberdeen, manager for South Dako- 
ta, 





The Eastern Minnesota general 
agency of the Casualty Company of 
America, has been given to the Man- 
ley-McLennan Agency of Duluth. 





THE EASTERN UNDERWRITER. 


LIFE INSURANCE AGENT AND HIS FUTURE. 





(By Meywin P. Porter, of Buffalo, Winner of Calef Loving Cup). 


The future of an occupation is de- 
termined by its service to society and 
its personal advantages. 

One of the highest and most altru- 
istic institutions of society is life in- 
surance for protection of wife and 
children and provision for old age. 
Only with its advent did it become 
possible for men who died during their 
productive period to provide adequate. 
ly for their dependents. It alone can 
offer indemnity for earning power, m 
many a home it prevents the disper- 
sion of the children, is the sole source 
of food and shelter and their only 
means of education into good citizen- 
ship. It does more to lessen pauper- 
ism and the resulting ignorance and 
crime than do all charitable institu- 
tions combined. It cures thriftless- 
ness, that most prevalent of human 
maladies. 

It is hard to overestimate the ethi- 
cal value to society of the life insur- 
ance agent in teaching men to save 
and invest wisely enough of their in- 
come during their productive period 
in order that they and theirs may not 
become dependent upon the State af- 
terwards—a saving which annually 
amounts to $700,000,000, and which, in- 
vested in the great industries, makes 
possible a large utilization of the 
forces of nature in the service of man 
Life insurance adds moral fiber to ey- 
ery man insured. Through the im- 
mediate creation of an estate it widens 
his outlook, relieves him from anxiety, 
frees his capital, serves as collateral, 
secures his business in times of stress 
and trade suffices for his own and his 
family’s needs when his other posses- 
sions may have been lost. 

Human egotism and the experiment 
of two centuries prove the futility of 
the hope that men will protect their 
dependents without the earnest ad- 
vocacy of the agent. 

But granting the permanence of the 
social need for the agent his future is 
still contingent upon personal advaunt- 
ages. He can make a living from the 
start without years of professional 
study and other weary years of wait- 
ing for clients. He has no difficulty 
in securing employment from the com- 
pany of his -choice and in the city of 
his desire. 

Under modern business conditions, 
when failure often comes through no 
fault of him who fails, the agent finds 
satisfaction in that his occupation or- 
dinarily involves no capital subject 
to business hazards, no stock to de- 
preciate and no danger of shelf-worn 
goods. 

His services command returns com- 
mensurate with his ability, because 
competition is limited and because he 
receives all he earns. His profession 
is not overcrowded, since it does not 
appeal to the multitudes without in- 
itiative who will work only when a 
supericr oversees each day’s duties, 
nor to the masses without self-con- 
fidence who must have an emplover to 
guarantee a salary, for which risk he 
retains a considerable part of their 
earnings. The agent’s net income ex- 
ceeds that of many who seem to earn 
more, because ordinarily he has no bad 
accounts, no interest to pay on in- 
vested capital, no rent of office and 
salaries of clerks. 

No other occupation offers a compe- 
tent man greater security and con- 
tinuity of income. The apparent cer- 
tainty for the wage-earner vanishes if 
he fails to earn his salary. In this 
age, when most men are forced into 
the class of wage-earners subject to 
the call and the caprice of the wage- 
payer, often when the hair has grown 
gray in the master’s service turned out 
to make place for younger men or for 
relatives of the employer, the‘agent re- 
joices that he is in business for him- 
self and can build up a large and 
growing clientage, that hard times 


have little effect on his vocation, 
that he is master of his time and large- 
ly of the amount of his income, that 
there is no dead line in his profession, 
but that gray hairs only aid him in 
winning the confidence that is the 
basis of all success, and that his re- 
newals from a large pension, con- 
tinuing for years after his death or 
retirement. Recent legislation that re- 
duced his commission brought to many 
an agent the sense of independence 
and security for the future, involved 
inabsolute ownership of his renewals 
heretofore liable to confiscation at the 
option of the other party to his con- 
tract. By the elimination of unworthy 
companies and agents, and through 
publicity and economy, recent legisla- 
tion will, after confidence is restored, 
enable the agent to increase his busi- 
ness, 


He has plenty of out-door life for the 
highest health, short hours of labor 
and the right to take vacations when- 
ever desired. He can change climate 
with relatively little loss. He may, 
if he wishes, pursue his calling in the 
south in the winter, in the north in 
the summer, at the seashore, in the 
mountains, in fact wherever civilized 
men are found. 

He can employ all the talents and 
education he possesses because his 
field is the human mind. He grows 
in power from association with men 
of energy and enterprise; not with the 
diseased, as the doctor; nor with the 
quarrelsome, as the lawyer; nor = 

e 


the immature, as the teacher. 
learns initiative, industry, tact and hu- 
man nature. His many hours of 


leisure and mastery of men and his 
control of his time, peculiarly fit him 
for leadership in movements which 
make for civic righteousness. 

There is moral uplift in his identity 
of interest with his client and with 
society. He is a lawyer to settle es- 
tates, but without lawsuits, a physician 
to poverty, a teacher of duty’ to fam- 
ily, a preacher of unselfishness, and a 
prophet showing the way to extent 
personality beyond the grave. He is 
an idealist and his visions of the future 
of his profession, now only in its in- 
fancy 


ENDORSED BY DEPARTMENT. 





Stock Option Clause In Compliance 
With Law and Fair to Insured. 





Insurance Commissioner Davi 
Martin of Pennsylvania has informed 
the Policyholders Mutual Life of 
Philadelphia of an approval by the 
Attorney General of the stock option 
contained in the policies of the com- 


pany. His letter is as follows: 
“T am in receipt of yours of the 
6th instant, enclosing sample copies 


policies now eing issued by 
your company. I find on examina- 
ticn of these policies that there is 
printed therein the following: — 

Steck Option. The insured under 
this policy shall have the right to 
purchase, at not less than par value 
thereof, shares of ‘he capital stock 
of a company to be organized under 
the name of the Policyhoiders’ Life 
Insurance Company, which company 
is to take over this policy and as- 
sume all the oblizations thereunder. 
This right to purchase snid stock 
shall be subject to the company’s 
rules and regulations governing the 
same, 

Under an opinion given this De- 
partment by the Attorney General 
on December 4, 1907, he has advised, 


of all 


that the grant of this privilege to 
purchase stock, as covered in your 
contract is a_ sufficient compliance 


with the law and that companies are 
clearly within their right in issuing 
such policies. 

John R. Russell who for many 
years has proved an excellent stand- 
ard bearer for the Prudential as 
superintendent of its Pittsburgh No 
1 District, is the leader in increase 
in ordinary premiums for the first 
eleven months of 1907, and also in 
ordinary premiums for the propor 
tionate to the number of assistants 
and agents on the staff. Mr. Rus- 
sell has always been listed among the 
leaders. Following him are: C. M. 
Yoder, Philadelphia (5); Z. T. Mill- 





er, New York (8); A. X. Schmitt, 
Chicago (2); E. J. Stanton, Philadel- 
phia (4): J. S. Kendall, Chicago 
(1): W. J. Summerell, Chicago (9); 
H. R. Kendall, Louisville; C. H. 
Baumbach, Erie; J. Webb, Hemp- 
stead. 





Security Mutual | 
Life Insurance Company 


BINGHAMTON, N. Y. 


CHARLES M. TURNER, - 


President 


Issues the New York Standard forms of 
policies providing annual dividends. Men 
of ability wanted in unoccupied territory. 
For particulars, address 


C. H. Jackson, Agency Sec’y, 


Home Office 





December 19, 1907. 





Thirty Million Dollar 


Ordinary Life Insurance Issued jn the 
First Fifteen Weeks Shows the Splen- 
did Welcome the Public Has Given 
The New Low- 
Cost Life Insur- 
ance Policy of 
The Prudential 
We Want Agents 
We Want Man- 
agers. 

We Want YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the 
State of New Jersey. 

JOHNP. DRYDEN, President. 
Home Office, NEWARK, N. J. 








AM READY to contrac 
with “Producers” io 
“represent an up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
cess. Higheststanding. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
‘Penobscot Building, Detroit, 
Mich, 





The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries, 
A. N. Williams, E, J. Sloan, 
E, S. Allen, Guy E. Beardsley. 





1894 


H. W. Bennett, Pres 


C.F 


1907 


W. S. Wynn, Vice-Pres. 


Coffin, Agency Mgr 


The State Life Insurance Co. 


Indianapolis, Indiana 


Strong. 


Progressive. 


Conservative 


Has Made World-Record 


Every policy secured by deposit with State. 


for 1908 unsurpassed 
agent. 


Address, Charles F. Coffin, 


Attractive to insured and 
Good territory for good men. 
Agency 


New policies 


Manager, 1231 State Life Bldg. 


Do You Believe 
n MASSACHUSETTS life insurance 
on the NON-PARTICIPATING plan 
with a DISABILITY CONTRACT? 


But One Company 


combines these three great advant- 
ages. 


a 


For terms of District Managers and 
Agents write to 





The Columbian National Life 


Insurance Company 


176 Federal St., Boston, Mass. 











December 19, 1907. 


Se 


AN ECONOMIC MOVE. 
President of Massachusetts Mutual 
So Characterizes Withdrawal 
from Wisconsin. 





President John A. Hall of the Mass- 
achusetts Mutual Life has addressed 
a letter to the Wisconsin policyhold- 
ers of the company relative to its de- 
cision to withdraw from that State. 
He says: 

“The requirements of laws recent- 
ly enacted in Wisconsin relating to 
life insurance companies are such that 
the officials of the Massachusetts 
Mutual Life Insurance Company deem 
it unwise to continue to solicit new 
business in that State. The history 
of the company and its well-estab- 
lished reputation for economy of man- 


agement and liberality in dealing 
with its policyholders make it al- 
most unnecessary to say that its 


members, new and old, will suffer no 
loss by this decision; and the fact 
that the company will continue to do 
business in many States where the 
law makers have been actively en- 
gaged with insurance legislation dur- 
ing the last two years makes it ap- 
parent that no ordinary restrictions 
or reasonable regulations would have 
led to the action above indicated. 
Restrictions that annoy, but in many 
eases fail to restrict, and provisions 
as to details that would be expensive 
and difficult or impossible to carry 
out, are among the objectionable 
features of the new laws of your 
State to say nothing of important 
provisions which they contain that 
are construed by different authori- 
ties in wholly different ways. 

“The interests of our present pol- 
ievholders in Wisconsin will be look- 
ed after as carefully as though we 
had not decided to withdraw from 
active business in the State. Our 
General Agent, Mr. Frank J. White. 
whcse new address will be given at 
2n early day, will attend as hereto- 
fore to the collection of premiums. 
Anv correspondence relating to your 
nolicies mav be addressed to Mr. 
White or to the Home Office at 
Springfield, Mass.” 





INCOME POLICY DISCONTINUED. 





Great Western Life To Follow Con- 
servative Course During the 
Coming Year. 





In a communication to agents the 
Great Western Life of Kansas City 
announces that with the end of the 
present year it will discontinue the 
issuance of what has been known as 


its “special income policy.” The rea 
son given is that the Missouri de- 
partment “objects to any and all 


forms of special inducements in poli- 
cies.” Commenting on the matter, 
President Van Laningham says: 

“Whether or not the objection is 
well founded is not here an issue. 
The company’s decision has _ been 
reached after careful consideration. 
The volume of business in force is 
now sufficiently large to enable the 
company to pursue an ultra conserva- 
tive course in the production of new 
business and to secure the full bene- 
fits of the law of average on its busi- 
ness. Legislative tendencies and the 
inclinations of department officials 
are toward conservative contraction 
rather than aggressive expansion. It 
is the desire of this company to con- 
form to enlightened supervision and 
the best experience, and to conduct 
its business in entire harmony with 
all the various departments, particu- 
larly its home department.” 





The Whole Blessed Family. 
The Prudential Weekly Record 
paraphrases a well known post card 
epitaph by the following account as 
to how the persistency of one of its 





THE EASTERN 


field men was instrumental in placing 
insurance on the “whole blessed fam- 
ily.” 

“The Patton assistancy (Johnstown 
detached) is long on _ persistency. 
Seven years ago it enrolled on Pru- 
dentialecords Mrs. Yahner,the wife 
of a business man of that place. She 
took a fifteen-cent Industrial for her- 
self, but somehow could not be per- 
suaded to insure her four children 
all of insurable age in good health. 
Four more, meanwhile, came _ to 
bless her store, so that the Yahner 
family numbers ten in all—fath- 
er, mother and eight children, the 
oldest being fourteen years of age. 
As a result of persistent canvassing 
all this time since Mrs. Yahner took 
out her policy, there came along in 
the business from Assistant W. Mor- 
ris for the week of November 18th 
applications for insurance on all the 
Yahner children, as follows: Agnes, 
E., aged 14 years; Paul F., 11; James 
B., 9; Charles E., 8; Mary E., 7; Gen 
evieve M., 5; Gerald J., 5; Thomas 
B., 3. The head of this interestinz 
family is also insured, though not in 
The Prudential, and so here we have 
a striking case where the ‘whole 
blessed family’ are insured.” 


THE OLD FASHIONED ARGUMENT 





Suppose you were starting off on a 


long journey which might be pro- 
longed for an indefinite number of 
years, and that during your absence 
your salary, if you are a _ salaried 
man, would be cut off, or your in- 
vestments, if you are a man of 
wealth, would be left to care for 


themselves, you being unable during 
your absence to hold any communica- 
tion whatever with you relatives or 
business associates. 

Would you, without any prepara- 
tion for such a journey, simply shut 
down your desk, tell your family and 
friends good bye and be off; or, would 
you weeks, yes, months, before start- 
ing on your trip, begin getting your 
business affairs in shipshape and ar- 
ranging for the care of your family 
during your absence? 

What a ridiculous query, 


you say 


Yes, it is ridiculous to even suppose 
that any business man would go off 
on such a journey without having 


made careful preparation for the wel 
fare of his family and the conduct 
of his affairs during his absence, yet 
hundreds and thousands of good, sen 
sible, prudent business men, who love 


their families with that love that 
passeth understanding, are leaving 
their families every week, every 
month, every year, and not one of 


them has made as-much preparation 


for the journey that has no ending 
as should have been made for a 
month’s absence. 

When his summons “to join the 


innumerable caravan which moves to 
that mysterious realm where’ each 
shall take his chamber in the silent 
halls of death,” may come, no man 
can know, but that it shall and must 
come, every man does know. 

A good sized policy in a good life 


insurance company is the best and 
only constant preparedness for that 
journey which begins where life 
leaves off that any man can have— 
that is the great thing about life in 
surance—it is always ready for the 


extremest emergency and never fails 
to act—it is the impregnable barrier 
that rises between a man’s estate and 
disaster when protection is most 
needed—it is the only certain thing 


among all the uncertainties in the 
chaos caused by death. 
Insurance for protection and what 


it protects was the old fashioned ar- 
gument for life insurance, and after 
all, isn’t it the best? You will be 
gone a long time when you go for 
good, and the family will require 
three meals daily just the same as 
now.—Illinois Life Bulletin. 





UNDERWRITER. 5 


~ TATE Mutual Life 


The advertiser would like to pur- 
Assurance Company 


chase an interest in an established 
Worcester, Mass, 


WANTED 








state or general agency of either of 
the following companies: Provident 
Life & Trust, Mutual Benefit, Penn 
Mutual or Northwestern Mutual. Ter- 
ritory not so much an object as a 
progressive partner. Am willing to 





Incorporated 1844, 





Financial Statement, Jan. 1, 1907. 











pay a liberal cash sum. Address, in ne Ake Pe eae Te $29,138,068. 19 
strict confidence, “Purchaser,” East- PINES oe ceccccrces 26,318,347.00 
ern Underwriter Office. | pa 

} SURPLUS . .$2,819,715.19 

A well known life insurance! A, G, BULLOCK, President, 

company desires to secure’ the H. M. WITTER, Seeretary 
services of a young unmarried! Burton H. Wright, Supt. of Agencies, 
man who has had sufficient | 


experience in the life insurance busi- | 
ness, be able to work with agencies 
already established. .A very liberal 
salary with expenses, will be paid to 
the right party, whose references 
must be of the very best. Address 
“Supervisor,” Eastern Underwriter 
office. 





BERKSHIRE 
LIFE INSURANCE CO, 


OF PITTSFIELD, MASS. 


After January ist, a position in the 
life insurance field will be open to 
aman who is willing to assume 
charge of the Atlantic Coast Depart- 
ment of a prominent life insurance 
company, and whose record will bear 
the strictest investigation. Salary 
proportionate to ability, with addition- 
al compensation on all business pro- 
duced, and expenses. .Address “At- 
lantic Coast,” Eastern Underwrit- 
Office. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years oi 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 








SUPERINTENDENT OF AGEN- 
CIES FOR FOUR EASTERN 
STATES TO WORK WITH AGENTS 
AND SECURE MORE MEN. ONE 
OF THE BEST EASTERN ANNUAL 
DIVIDEND COMPANIES. AN AM- 
BITIOUS YOUNG MAN CAN HERE 
FIND AN EXCELLENT OPPORTUN- 
ITY FOR THE FUTURE. SALARY 


ave, exrenacs,. agonesa “an | The Agent's Company. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


DYER & FOSS, GENERAL AGENTS. 








NUAL DIVIDEND,” 
DERWRITER OFFICE. 


A general agent for Buffalo, N. Y., 
and vicinity, by a pprogressive life 
insurance company, with up-to-date 
policies and satisfactory commission 
contracts. To the man fully qualified 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, “Buffalo,” Eastern 
Underwriter office. 


t 
The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 


a Js 

General agent for Western Penn- 
sylvania with headquarters at Pitts- 
burgh. Party must have had experi- 
ence; references as to character and 
ability first-class, and be in position to 
finance himself, outside of office ex- 
penses. Address “Pittsburgh,” East- 
ern Underwriter office. 


The most successful company 
in the world for its age. 





4 ‘ ° 

l Cost and Protection 
] ~ 

Guaranteed. 


Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





| 
| 
| 
An individual, or firm, well known | 
in Philadelphia and capable of inter- | 
viewing the wealthier classes on a} 
proposition that can be demonstrated, 
a good investment, to send their! 
names and addresses with references 
to “Investment,” Eastern Underwriter | 
Office. 





DESIRED WITH 
SOLICITORS 


Correspondence 

Not necessarily men having had experience in the life insur- 

ance business. We have a well known, progressive 

company with all the desirable policy contracts, and are 

in a position to offer profitable employment to solicitors 

who, after satisfying us of their ability will be placed as 
general agents in cities outside of New York State. 

Address in confidence ‘‘Solicitor,”’ 
Eastern Underwriter Office 








DIRECT FROM THE HUB 


Board—Carpenter Agency Af- 
fairs—Other Matters. 
Boston, Dec. 18.—Special corres- 
pondence.—It is a bet of one large 
apple to the hole in the doughnut 
that no Massachusetts life insurance 
company will be found lingering in 
Wisconsin after the turn of the year. 
Of course, one is liable to lose, but 
your correspondent is a sport. There 
be seven Massachusetts companies. 
The John Hancock, the Berkshire and 
the Boston Mutual insurance compan- 
jes have never entered within its 
gates, but with the New England Mu- 
tual, the State Mutual, the Massa- 
chusetts Mutual and the Columbian 
National the question “shall we stay 
is a live issue. How the Massachu- 
setts Mutual feels is known already. 
With no hesitation whatever it an- 
nounces it is going to quit. The oth- 
er three profess to be on the fence, 
as undoubtedly they are, neverthe 
the chances are that the officers 
themselves on said 


less 
are balancing 
fence until such time as their respec- 
tive boards of directors confirm their 
own sentiments as to which way they 
should jump. So important a step as 
withdrawing from the sovereign State 
of Wisconsin must be attended with 
all the dignity necessary to the oc- 
casion. 
* * a 

The attempt to establish a Boston 
“Suburban Board” is again under way 
and a number of agents in the so- 
called Metropolitan district met last 
week to perfect the plans to this end. 
It has got as far as a constitution, 
even if it hasn't got the assent of 
all the companies to its plans, but 
it is expected that prejudices will 
be overcome in due course. The move- 
ment has powerful friends in the 
counsels of the Boston Board, one 
prominent member of its committee 
being one of the principal factors in 
the suburban board movement. 

The object of the Board, as_ set 
forth in the constitution, “shall be 
the establishment of just and equit- 
able rates upon all classes of prop- 
erty, and to formulate such rules 
and regulations for the conduct of 
the business of fire insurance as shall 
be just both to the insurer and the 
insured within the territory under 
the jurisdiction of this Board.” 

Membership is confined to all “duly 
commissioned agents and fire insur- 
ance companies for the territory un- 
der the jurisdiction of the Board, and 
resident therein, making fire insur- 
ance a principal business.” 

At the preliminary meeting held 
last week, Herman Bird was elected 
temporary chairman and Arthur S&. 
Pevear temporary secretary. 


% * * 


The brief announcement that H. T. 
Ullman & Co. have resigned the Cht- 
cago agency of the Norwich & Lon- 
don accident insurance association is 
sufficiently bald as to give a wrong 
inference. Manager Cilley has Just 
returned to Boston from Chicago and 
told your correspondent the “innards” 
of the story. It appears that Mr. Ull- 
man and Mr. Newton, who constitut- 
ed the firm of H. T. Ullman & Co., 
representing the agency of the Nor- 
wich & London, have dissolved part- 
nership, both partners requesting 


that the agency be conferred upon 
Mr. E. P. Fatch in charge of the cas- 
ualty department of the firm. As Mr. 
Ullman and Mr. Newton are now com- 
petitors each devoting his energies 
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to fire insurance, neither was will- 
ing the other should have the agency 
and it was a graceful compromise 
that Mr. Fatch be conferred by the 
company as its general agent. Accorid- 
ingly E. P. Fatch & Co. are general 
agents of the Norwich & London and 
everybody is satisfied, including its 
energetic United States manager. 
* * 

Insurance Commissioner Hardison 
has appointed Charles E. Fletcher 
chief examiner of the department, to 
be his deputy and Lemuel G. Hodg- 
skins, a clerk in the actuarial depart- 
ment and Fletcher’s right bower, as 
chief examiner. Of course he has. 
Two men were never more qualified 
for promotion and they mete up to 
the Massachusetts standard of men 
for her insurance department. Fletch- 
er’s promotion was a_ matter of 
course, while Hodgkins now breaks 
into official position. Hodgkins is a 
Dartmouth man and a golfer, which 
is lavish praise which will appeal 
even unto the undiscerning. Inci- 
dentally he is a first-class mathema- 
tician. 


The lively interest manifested by 
the “street” after the disposition of 
the Carpenter agency has complete- 
ly died out this week, and the gos- 
sips have taken up a new topic. As 
is generally known by this time the 
“Associated Offices” are Field & 
Cowles, John C. Paige & Co., Robert 
A. Boit & Co., and Obrion & Russell 
are to conduct the Carpenter agency 
for a term of years for the benefit of 
the estate, under agreement with the 
late Frederick B. Carpenter. The 
agency, however, has been shorn of 
the Home, Williamsburg City and 
British America, the Home opening 
a branch office under the manage- 
ment of F. A. Wetherbee and C. F. 
Simmons, its special agents, under 
the title of general agents. Obrion 
& Russel] are to conduct the Carpen- 
ter agency in conjunction with their 
own business maintaining the individ- 
uality of each. It’s the “Associated 
Offices” idea which has started the 
gossips again. Why not a rival “As- 
sociated Offices?” Names were free- 
ly mentioned as sponsers of the 
movement, each of whom scouted the 
suggestion aS nonsense in so far as 
he was concerned. The truth proba- 
bly is that the existence of the “As- 
sociated Offices” hasn’t hurt any one. 
Certainly no one is making any spe- 
cific complaints about discrimination 
on the part of any of the agencies 
Within the “Association.” 

A. C. Smith, Supt., of the Pruden. 
tial Insurance Company, at Canton, 
Ohio, has, owing to the illness of 
his wife, and the necessity for resid- 
ing in a milder climate, been com- 
pelled to resign his position with 
the company. 


TAKE PLACE OUT OF POLITICS. 
Retiring Commissioner Prewitt, of 
Kentucky Makes Some Sensi- 
ble Suggestions. 








In a letter to Governor Willson, of 
kKkentucky Commissioner of Insurance 
Prewitt, who will shortly retire, 
makes a number of recommendations 
for reforms in the conduct of his 
office. Mr. Prewitt in the first place 
suggests that the insurance commis- 
sioner be appointed by the governor 
by and with the consent of the Sen- 
ate, instead of having the office fille! 
as at present by the appointment of 
the State auditor. Mr. Prewitt says 
that the commissioner should be elect- 
ed by the people, but the constitu- 
tion forbids this. Mr. Prewitt also 
recommends that the salary of the 
commissioner be increased. fe fur- 
ther suggests that the fire marshal 
should also be appointed by the gov 
ernor and have an office separate 
from that of the insurance commis- 
sioner. Mr. Prewitt says: 

“The companies employ the very 
best talent that money ran command 
to represent their interest. It is true 
that a great many of the companies 
do not need strict supervision, but 
many do and the policyholders’ only 
protection is through the insurance 
department. Insurance has been re- 
duced to a science. It requires years 
to master it. Our system of govern- 
ment is so formed that it would be 
impossible to dispense with it. Thé 
person in charge of the insurance 
department, to whom the peonle must 
look for their protection, should he 
of sueh a character and should hold 
his office in such a way that he shall 
be free to do as his conscience die 
tates. He should be subject to re 
moval only from good cause. His se 
lection in the manner indicated, in 
my judgement, would be a great im 
provement over the vresent manner 
although, as far as I know, no harm 
has vet come from the present man- 
ner of appointment.” 


Record-Breaking November. 


The Mutual Benefit Life has reason 
to look with pride upon the business 
for the month of November. Twenty 
four agencies increased the amount of 
new business submitted and four re- 
mained stationary. Portland sent in 
the largest business in its history. 
Only twice before has Detroit sent in 
as large an amount. Buffalo increas- 
ed its submissions 75 per cent. Re- 
turns from St. Louis exceeded al! 
months except one since 1905. Den 
ver advanced 60 per cent; Philadel- 
phia, 53 per cent; State of Illinois, 
66 per cent; Chattanooga Agency. 
covering three States, 10 per cent; 
Indianapolis, Ind., and Trenton, N, J., 
reached points rarely surpassed by 
them, 





NATIONAL LIFE 


INSURANCE CO., 


MONTPELIER, VERMONT. 


Established in 1850. 
JOSEPH A. DE BOER, Prest, 
JAMES T. PHELPS, Vice-Pres. 
JAMES B. ESTEE, 2: Vice-Pres. 
OSMAN D. CLARK, Secretary. 


Operating in Thirty-eight States. 
H. M. CUTLER, Treasurer. 
A. B, BISBEE, Med. Director. 

. E. MOULTON, Actuary. 

’.. A. HOWLAND, Vounsel. 
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This Cowpany held January 1, 1907, and gained during the past decade: 


ASSETS, : 
SURPLUS, - 
INSURANCE, - 


$ 37,511,373.24 “ 
$ 4,224,287.21 ; 
$151,253,090.00 ° 


Gain, 177 per cent. 
Gain, 155 per cent. 
Gain, 109 per cent. 


Its life, term and endowment contraots are liberal and attractive, 


J. F. MAKLEY. Gen. Mzgr., 
e 149 Broad wav, 
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H.M. MULLENNEAUX, Manager, 
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Albany, N. Y. 
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UNEXCELLED IN 
Favorable Mortality 


—and— 
Economy of Managemen‘ 


The Provident Life 
and Trust Company 


OF PHILADELPHIA. 
Rates of Premium Extremely Low 


and still further reduceg by 
Annual Dividends, 





1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. ~ 
MUI Tadic a eid Gia x. chechtace Se $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
PEO MUNN ovsesavvucce 1,083,648.98 
Insurance in Force ...... 86,113,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05, 


‘ 


‘ 


THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY'S HISTORY. 





CAUTION. 


D? you know that excessive CAUTION 

—carried to the extent of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be, is better than to be 
torever ‘‘Getting Ready.” 

Have vou ever felt chagrinned that you 
are not further advanced than you were 
this time last year? Time i« flying— 
every minute counts. The remedy for all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law aud JN ADDI- 
TION pay asalary sufficient to keep the 


| wolf from the door. 


I? y un have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondence Strictly Confidential, 





Managers Wanted 


IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 








$1,000,000.00 











December 19, -1907. 





TEN GOOD POINTERS. 


The Agent’s Journal and Official 
Gazette, one of our foreign ex- 
changes, gives the following hints 
written by an industrial worker, 
which should be interesting and stim- 
ulating to the field men on this side: 

Practice concentration in  every- 
thing. Concentrate your debit—keep 
it compact—and make up yoar mind 
not to go out of your 
business. Concentrate 
Arrange and 

humanly 


territory for 
your 
finish it as soon 
possible after the 
Above all, 


concentrate your mind upon the busi- 
ness. As you hope to be a success, 
do not look upon the work as a play- 
thing, to be taken up as the mood 
dictates. Be at it every day, earnest- 
ly, persistently and courageously. 

Preserve your good _ character, 
Have no “half-truths” in your can- 
Remember that it is you who 
must uphold the dignity and import- 
ance of the business and guard not 
only yourself from attack, but also 
your fellow workers, 

Be watchful of your company’s in- 
terests, and, being so, you will not 
disregard your own. 

Be punctual and persevere at all 
times. You might do worse than 
write the following in large and un- 


colleci- 
ing. 

as is 
wages are brought home. 


vass, 


mistakable characters in your col- 
lecting book: “Be punctual,” ‘“Per- 


severe.” Men who are not punctual 
on their calls during collecting, fai!, 
fail, fail! People, become neglectful 
of their payments, despise the Agent 
who “is never to time,” and lapsing 
results. 

Remember that business is only se- 
cured in one of three ways. Those 
are: 1. Canvass! 2. Canvass! 3. 
Canvass! 

Remember 
of new 
“who 


that we 
ideas. Shun 
has forgotten 


live in an age 
the old stager 
that long ago,” 
but who is still an Agent with a 
small book, after twenty or thirty 
vears of what he calls “experience.” 
Keep your eyes and ears wide open. 


There is business always where the 
wide-awake, observant agent is to be 
found. 

Be systematic. Keep a_ back-call 
book; work upon jt every day, ant 
do not write off a “prospect” until 
business has been booked by some- 


body—that “somebody” being you. 
se neat and well groomed in your 
Nothing repels so much as 2 
slovenly, unkempt appearance. Mak- 
ing an opening during a canvass de- 
pends upon a first impression. 

Keep a stout heart. You will hav? 
many disappointments, but they will 
not hurt providing you be a man and 
rise above them. 


dress. 


Retiring of Veterans. 


George Birkett, until recently Su- 
perintendent of the New York No. 5 
District of the Prudential sailed on 
the Lusitania last Saturday for a 
visit to England. On Thursday eve- 
ning preceding Mr. Birkett was hon- 
ored with a dinner by the Philadel- 
phia superintendents of the Pruden. 
tial. Mr. Birkett for several years 
having been located in that city. 
On Friday evening the New York anu 
Brooklyn superintendents dined him 
at the Cafe Martine this city. 

Mr. Birkett is one of the old timers 
in the business, having previous to 
coming east been one of the standbys 
at St. Louis. He is held in high es- 
teem by the superintendents of the 
company, as evidenced by the fare- 


"INDUSTRIAL DEPARTH 


ENT 


well greetings given him in Philadel- 
phia and New York. 

Another veteran who has retired is 
A. I. Reilly, superintendent of the 
Newark, No. 2 district and a brother 
of F. B. Reilly recently transferred 
from Jersey City No. 1 to Brooklyn 
No. 5. Mr. Reilly has been some 18 
to 20 years in the business and has 
enjoyed an excellent standing. 

Still another veteran to leave this 
section is Superintendent James L. 
Coyle recently transferred from New 
York No. 2 to Hartford. Mr. Coyle 
has been in the foreground for some 
fourteen or fifteen years. 

Among other veteran superinten- 
dents, if not in years at least in per- 
iod of service, who have retired dur- 
ing the past two or three months 
may be noted E. G. Jackson of Ho- 
boken, W. C. Mason of Elmira, and 
W. H. Bell of Amsterdam, N. Y. 

Most of these men have through 
a long period of service witnessed 
the remarkable growth and develop- 
ment cf the Prudential and by per- 
sistent effort made excellent provi- 
sion which enables them to retire at 
this time. 





COLONIAL LIFE NOTES. 

Notwithstanding the commercial 
stringency the Colonial is terminating 
its year in a most creditable manner 
and will present to its policyholders 
and friends an annual statement show- 
ing most substantial gains in each 
department of the business. The 1908 
outlook is good. 

Manager L., Janson, of the Williams- 
burgh District, was the victor on In- 
dustrial increase for the years 1904, 
1905 and 1906. During the early por- 
tion of 1907 he took his customary 
place, but a “new Richmond entered 
the field” in the person of Manager 
McLeod, of Pittsburgh, who wrested 
first honors from Manager Janson, 
and held them until two weeks ago 
when the unterrified Williamsburgher 
reasserted himself. 

The Colonial managerial leaders for 
Industrial increase for 1907 following 
Mr. Janson are. J. Il. McLeod, Pitts- 
burgh; W. J. Burn, Brooklyn; H. J. 


Whitaker, Harlem; D. E. O'Neil, 
Bronx. Manager W. J. Burn, of 
Brooklyn, leads the forces for the 
year in respect of Ordinary. Next to 


him are Managers L. P. Welsh, Tren- 
ton; L. Janson, Williamsburgh; H. J. 
Whitaker, Harlem; W. L. Griffin, Jer- 
sey City. 

Agent M. Misick, vr the. Brooklyn 
District, leads the entire field in Or- 
dinary for the year. Next to him are: 


T. Egan, Orange; F. E. J. Chrys- 
tie, Jersey City; S. Philips, Jersey 
City; G. Salinger, Harrisburg; S. 
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Shultise, New Brunswick: 3. Keenan, 
Jersey City; R. Galloway, Newburgh; 
W. L. Eisenbise, Reading; J. Grant 
ling, Hoboken. The leading Indust- 
ria] agent for the year is T. M. Dev- 
ers, of West Philadelphia, followed 
by J. Grantling, Hoboken; E. A. Don- 


nelly, Camden; E. C. Cadmus, New- 
ark; J. R. Kennedy, Newark; J. E. 
O’Neil, West Philadelphia; S. H. 


Louis, Bronx; L. Ferreri, South Phila- 
delphia; M. J. Devine, Trenton; G. 
Walker, New York. 


The leading Industrial assistant of 
the Colonial is G. E. Destler of At- 
lantic City. The gentlemen wno are 
crowding him closest are: J. G. Ho- 
warth, Klizabeth; J. H. Doyle, Tren- 
ton; T. E. Bannon, Hoboken; O. R. 
Phipps, Easton; P. F. McCarty, Ches- 


ter; M. J. Cole, Williamsburg; M. J. 
Dunn, Pittsburgh; S. B. Hoge, Nor- 
ristown; B. Newmark, Pronx. ‘lhe 
leading assistant in Ordiuary is J 


Conley, Newark, and after him .aay 
be mentioned J. F. DePocke, Tren- 
ton; T. E. Miller, Williamsbargh; E. 
Oram, Elizabeth; O. Strunk, Williams- 
burgh; J. Newman, Harlem; L. Hast- 
ings, Harlem; S. Zelniker, Jersey 
City; H. M. Covert, Brooklyn; H. Er 
rickson, Camden. 


The latest changes reported are: 
Appointments to assistancies: J. E. 
Sincock, Pottstown, Pa.; Louis Ze- 
ruth, Easton; E. F. Espenship, Nor- 
ristown; F. R. Kleeman, Jersey City; 
M. A. Clymer, Special Assistant at 
Philadelphia; A. P. G. Viglezzi, special 
assistant at South Philadelphia; C. L. 
Cast, Jersey City, V. H. Hilton, Pater- 
son; L. Speakman, West Philadelphia; 
James O'Donovan, Trenton. 


Superintendent John A. Flummer- 
felt, of the Watertown, N. Y., district 


of the Prudential, recently gave the 
men of his district a repast at the 
Hub Cafe that city. Among those 


present were the following: 

W. W. Atwood, home office inspec- 
tor, Newark, N. J.; J. A. Flummer- 
felt, superintendent; E. §S. Willard, 
M. D., medical examiner, Watertown. 

The assistant superintendents were 
W A. Bachman and L. D. Phinney, of 
Watertown; J. W. Connoly, Carthage; 
W. A. Lockwood, Boonville; J. D. 
Myre, Ogdensburg; A. L. Hitchcock, 
Malone. 

The agents in attendance were: J. 
M. Bennett, E. T. Howard, F. W. 
Moore, W. A. Stewart, W. R. Wil- 
liams, P. M. O’Connor and G. W. 
Thompson, Watertown; P. A. Kenny, 
Ogdensburg; G. H. Tremblay, Tupper 
Lake; B. J. Flanagan, Carthage; W. 
V. Williamson, Boonville; H. Kent- 
field, Brownville;: D. B. Potter, Adams. 


Cc. B. Wilson, formerly — special 
agent of the Prudential under Man- 
ager Biese, at Chattanooga, has been 


appointed manager of the 


at Knoxville, Tenn. 


company 





The attention of Reliable Agents in search of desiable contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, Endowment, 
Policies issued. See our Optional Annuity Policy. 


to the right men, 


WALTON L, CROCKER, Secretary. 


Term and Instalment 
Good Agency contracts 


FRANCIS MARSH, ¢ 
Manager for Eastern Massachusetts, 


JOHN HANCOCK BLDG. 


202 DEVONSHIRE STREET. 


re- ‘ 1 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 


capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach: The oppor- 


tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the ‘Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





Metropolitan Leaders. 


The ten leading districts of the 
Metropolitan for the country at large 
in ratio of industrial increase in al- 
lotment for the year ending Nov. 30, 
1907, are as follows: G. T. Emmart, 


Wilmington,N. C.; L. 8S. Cloning- 
er, Jackson, Tenn.; Mederic Monast, 
Three Rivers, Can’ G. H. Phillips, 
Macon, Ga.; A, O. Harwood, San 
Francisco, Cal.; Jos. Meltzer, Salt 
Lake City, Utah; A. R. Wright, Co- 
lumbus, Ga.; G, M. Mask, Goldsboro, 
N. C.; W. F. Rudolph, Stockton, 
Cal.; M. E. Block, Greensboro, N. 
C. 


The ten leading assistants were as 
follows: G. B. Costin, Wilmington, 
N. C.; Joseph O’Brien, San Francis 
co, Cal.; J. A. Blackman, Oakland, 
Ill.; I. H. Frank, San Francisco, Cal.; 
W.N. Dobbs, Forth Worth, Tex.; P. 
F. Slattery, Goldsboro, N. C.; J. J. 
Mulrooney, Delmar, Mo.; W. E. Me- 
Carthy, San Antonio, Tex.; John Cor- 
rell, Goldsboro, N. C.; W. A. Hant- 
ske, Spartanburg, S. C. 

The twenty leading agents were as 
follows: E. E. Stanley, Columbus, 
Ga.; A. J. Pearson, Wilmington, N. 
C.; J. O. Love, Forth Worth, Tex.; 
T. P. Scott, Cairo, Ill.; R. L. Car- 
starphen, San Antonio, Tex.; C. L. 
Llewellyn, Jackson, Tenn.; Rudolp 
Haas, San Francisco, Cal.; W. H 
Turlington, Wilmington, N. C.; J. S 


Orr, Columbia, S. C.; E. A. Cook, 
Houston, Tex.; W. G. Simmons, 
Washington, Pa.; F. J. Roberts, 
Goldsboro, N. C.; H. S. Gregory 


Vincennes, Ind.; Roy Clouser, Bloom- 


ington, Ill.; J. W. Stewart, Chatta- 
nooga, Tenn.; P. E. Wise, Lee, Va.; 
J. T. English, Cuyahoga, Ohio; J. 


G. Stone, Greensboro, N. C.: O. R. 
Gover, Nashville, Tenn.; C. E. Walk- 
er, Du Bois, Pa, 





Banner Contest. 

The relative standing of Territories 
of the Metropolitan for the first eley- 
en months of 1907 are as follows: 
Pacific Coast, Great Western, Big 
Four, Southern, Great Northern, 
Southwestern, Metropolitan, Keystone 
and New England. 








W. S. Barnes, superintendent of the 
Prudential at Ithica, N. Y., has been 
transferred to the superintendency at 
Elmira, succeeding W. C. Mason, re- 
tired. 
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SERVING THE PEOPLE. 





It would be well to pause for a 
moment and consider what it means 
to serve a State, or its people. In 
seeking election to a position of hon- 
or and trust, an individual should at 
all times have in mind a possibility 
of service. Personal ambition not in- 
frequently enters too largely into the 
matter. 

Take for example a member of the 
His chief concern should 
pertain to welfare of the eom- 
monwealth he serves. Personal con- 
tentions should have no place in dis- 
cussions of proposed legislation, but 
whether its adoption would 
be for the interests of the citl- 
zens of the State. 
this 


Legislature. 
the 


rather 
best 


apply to the Wis- 


How does 
consin situation? Owing to legisla- 
tion passed at the latest session of 
the Legislature a number of life in- 
surance companies of the highest 
standing have been compelled to 
withdraw from the State. This will 


be a cue for less worthy companies 
It is safe to predict that 
number of applica 
admission to Wisconsin, 
will be granted, by  institu- 
from a standpoint of 
insignificance when 
with such companies as 
Benefit Life, Phoenix 
many others which are 


to go in. 
there will 


tions for 


be a 


which 
tions which 


merit pale into 
compared 
the Mutual 
Mutual 
withdrawing. 

These two companies have just is- 
sued new policy contracts which for 
liberality are hard to beat. The 
citizens of Wisconsin do not desire 
the imposition of restrictions and un- 
certainties which drive such institu- 
tions from their midst and pave the 
way for those of an inferior caliber. 
Consequently legislation which ac. 
complishes this not represent 
the sentiment of the people. 

This seem to be a case of 
“erying over spilled milk,” as, the 
damage is now done, but the lesson 
is obvious. Intimation has been made 
of an assumption that companies 
were merely bluffing in depicting the 


and 


does 


may 


impossibility of continuing under the 
then proposed legislation. Time has 
demonstrated the sincerity of the at- 
titude taken by the managers, and 
also brought a practical acknowledg- 
ment by parties largely responsible 
for the laws enacted that mistakes 
were made. 

Bluffing should not be indulged in, 
or assumed, when questions of so 
serious a nature are involved. 





VALUATION OF SECURITIES. 





Notwithstanding the meeting held 
in Louisville yesterday, attended by 
Insurance Commissioners of various 
States, to consider the question of 
security valuations from the annual 
statements of 1907, there is a prevail- 
ing impression that in so far as fire 
insurance companies are concerned it 
is useless to attempt to place any 
figures other than prevailing market 
prices at the close of the year. 

The attorney general of Connecti- 
cut holds that “common sense and not 
Wall street” should fix values. He 
says in part: 

“Stocks and bonds bought by in- 
surance companies as an investment 
for their surplus funds, presumably 
are those issued by corporations 
which the officers of the insurance 
companies believe to be financially 
sound and who maintain regular and 
satisfactory dividends. Swebh securi- 
ties are not bought by them to be 
trafficked in with the daily, weekly or 
monthly rise and fall of the stovk 
market. This constant fluctuations 
doesn’t interfere with the dividends 
or impair the permanent investment 
value of the security.” 

This sentiment fits in with the views 


held by life insurance officials general- 
ly, but the same cannot be said as 
applicable to fire insurance institu- 
tions. 

In fact it may be said of the latter 
that a large number have decided 
that no matter what action is taken 
by State Ins. Dept. officials prevail- 
ing market values will be useq as 
heretofore. It is held that a danger- 
ous precedent will be established to 
do otherwise, and at the same time 
make the company interest paramount 
to that of the insured. 

It will also be noted that some 
States have refused to go along with 
those which held a conference on the 
subject. Action of this nature by 
one prominent State will, it is be- 
lieved, be sufficient to nullify the 
entire proposition as far as fire in- 
surance companies are concernei 





IMPROVING FIRE RISKS. 





There is food for reflection in con- 
nection with the improwement of the 
property of the Brooklyn Rapid Tran- 
sit Company which has made possi- 
ble the action of the corporation in 
daring to reduce its line of fire insur- 
ance from $16,000,000 to $3,000,000. 

When Marsh and McLennan, the 
well known agents and brokers of 
this city, specialists in the handling 
of large trust properties, took charge 
of the line of the B. R. T. the rate 
was $1.75 and the risk unprofitable 
to fire insurance companies. Conse- 
quently a greal deal of annoyance 


Was caused the railway corporation 
by excessive fires. 

Marsh and McLennan sent their 
own inspectors to investigate condi- 
tions, and to ascertain what contribut- 
ed unnecessarily toward fires which 
frequently occurred. Competent en- 
gineers also submitted plans whereby 
improvements could be made, the B. 
R. T. responding to suggestions made. 

How well this work was performed 
is evidenced in the fact that it has 
been possible to reduce the rate from 
$1.75 to 86 cents, and the risk from 
the unprofitable to profitable class 
even with less than half of the former 
premium rates. 





A SUCCESSFUL INSTITUTION. 





The Pittsburgh Life and Trust Com- 
pany has paid a special Christmas 
dividend to stockholders of 3 per cent. 
in conformity with a resolution passed 
by the directors early in October. 
This will amount to some $19,000. In 
addition to this the company has paid 
three quarterly dividends of one per 
cent. during the year. 

The Pittsburgh L. and T. was organ- 
ized five years ago. That it is en- 
abled to pay dividends to stockholders 
at this time is a decided compliment 
to its management, officers and direc- 
tors. Admonitions at the commence- 
ment of business as to the necessity 
for economy and care in the conduct 
of the affairs of a successful life 1n- 
Surance company have not been lost 
sight of. The directors are selected 
largely from the best business men 
in Western Pennsylvania, and are 
men who would not accept dummy po- 
sitions. 

At the helm there has in the per- 
son of W. C. Baldwin, been a man 
with the deepest regard for the seri- 
ous problems of modern life insur- 
ance. He possesses morethan an or- 
dinary knowledge of the subject, 
and his business career, fighting his 
way successfully through life, has 
taught him the necessity of keeping 
expenses within a reasonable cost. 

In addition to the dividends paid 
stockholders — aggregating approxi- 
mately $40,000—the net surplus earned 
during 1907 will run close to the 
$100,000 mark. Not a bad showing 
for a five-year old. 





“The financial flurry is about over 
and business conditions are again as- 
suming normal proportions. The brief 
period of tight money lately expe- 
rienced served well to illustrate the 
value of life insurance in reliable old 
line companies for in many instances 
it proved to be the only kind of se- 
curity upon which ready money 
could be immediately realized, and at 
a very low interest rate. The object 
of creating a ‘sinking fund’ of this de- 
scription should be impresseq upon 
the minds of your prospects. In buy- 
ing a good life insurance policy, such 
as for instance our Perfection En: 
dowment, a man protects both his 
family and his credit, and also makes 
provision against possible want in 
old age, all of which can be done by 
depositing a reasonable amount with 
the company each year. Surely such 
an argument will receive the consid- 
eration of sound thinking business 
men, especially in the light of recent 
events."—C. H. Jackson. 





| OF PERSONAL INTEREST | 





Grant Siverd, secretary of the Re- 
liance Life Insurance Company, is 
no longer with the company. As Mr. 
Siverd had been with the company 
since its inception, his retirement 
will be a great surprise to his many 
friends in particular, and to the in- 
surance fraternity in general. He 
was first elected assistant secretary, 
and served in that capacity until Jan- 
uary ist, 1905, when he advanced to 
the position he has now vacated. Mr. 
Siverd was eminently qualifjed to per- 
form the duties of both offices, and 
rendered most loyal and valuable ser. 
vice towards putting the company on 
a substantial working basis. The 
most difficult and complicated work 
at the beginning, was assigned to him 
—drafting of the policy contracts 
and the numerous standard and oth- 
er forms, which required much 
thought and care. Much of the litera- 
ture now being used by the company 
was written by him. While he is not 
an attorney, Mr. Sivert has a most 
thorough knowledge of Life Insur- 
ance Law, and his opinion is often 
sought regarding assignments, bene- 
ficiaries, insurable interest, and all 
other matters pertaining to life in- 
surance contracts, as well as the In- 
surance Laws of the various States. 
These qualifications, taken in con- 
nection with his several years’ ex- 
perience in field work, made his of- 
fice a source of information for the 
agents and the home office employees. 

Mr. Siverd’s kindly courteous man- 
ner and constant affability gave him 
a very warm place in the hearts of 
his associates. He has not yet decid- 
ed on his plans for the future, but 
expects to make a congenial as well 
as profitable connection. 





W. H. Kilpatrick finds time de- 
spite the multitudinous duties de- 
volving upon him as vice-president of 
the Insurance Company of the State 
of Pennsylvania to keep in. close 
touch with political affairs in Phil- 
adelphia, and is one of the best 
known among the Republicans of the 
Quaker City. He was recently chosen 
a vice-president of the Young Re- 
publican Club, an organization boast- 
ing a membership of several thousand 
voters, and an aggressive force for 
goed government. Kilpatrick is an 
ardent Taft manand is working tooth 
and nail for the popular war secre- 
tary. So far from avoiding a good 
scrap “Kil” js lonesome without one, 
and has started many a political 
rumpus for no ether purpose than to 
keep in fighting trim. He can hold 
his own too, however able his op- 
ponent, but when downed, which he 
is occasionally no one is more ready 
to applaud his successful opponent 
than Kilpatrick himself. Quick wit- 
ted and good natured he has a host 
of friends and deserves the best there 
is going. 





George L. Root, of Peoria, general 
agent of the Penn. Mutual Life for 
Central Illinois, has resigned, to take 
effect January ist. This action is tak- 
en upon the advice of his physician, 
who says he must go to a dry climate 
in order to secure relief from a se- 
vere case of catarrh. Mr.”Root ex- 
jects to continue in business although 
he has made no connection as yet. 





A man has just died because he 
worried too much about a $2,000,000 
estate left him. Many would take a 
chance on a thing like that.—Ex. 

Moral:—lLife insurance, pavable 


under the instalment plan would have 
“broken the ice’ more gently, and at 
the same time - furnished provision 
— a minimum amount of anx- 
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REVIVAL IN NEW JERSEY? 


Efforts Being Made to Reorganize 
Agents’ Association—Old Officers 
> Interested, 


A movement is under way for the 
reorganization of the Local Agents’ 
Association in the State of New Jer- 
sey. At a meeting held in Elizabeth 
during the early part of the year, 
which was attended by National Sec- 
retary Henry H. Putnam and several 
prominent special agents operating 
in the New Jersey field, many ex- 
pressed the hope that the Associa- 
tion movement would again take defi- 
nite, active form in that State. 

Though at all times anxious for in- 
creased interest and membership, the 
National officers did not unduly press 
matters, preferring to allow the grad- 
ual development of an earnest desire 
for co-operation in agency affairs. 

Requests are now being made that 
a meeting be held for the purpose of 
reorganization. Interest is keen up- 
on the part of leading agents through- 
out the State, as well as by officers 
of the former Association, 

It has been suggested that for con- 
venience two meetings be held—at 
Camden for South New Jersey, and 
Trenton for those located in the noth- 
ern part of the State—and arrange- 
ments to this end will no doubt be 
made in the near future. The offi- 
cers of the National Association, re- 
alizing the importance of a strong 
arm in New Jersey will attend these 
meetings and co-onerate wherever 
possible to advance the agency cause. 





TO HAVE CABINET. 
State Association Promises C. F. Gar- 
field Rates if He Will Conform 
to Rochester Board Rules. 





Upen recommendation of its ex: 
ecutive committee the Underwriters 
Association of New York State agreed 
to give C. F. Garfield, of Rochester, 
upon request of the Svea, a rating 
cabinet, provided he obligated to be 
bound by the rules of the local board 
of his city. As one rule of the Ro- 
chester Beard limits the number of 
solicitors an agent may employ, and 
as Mr. Garficld has many such men 
in his service, it is highly unlikely 
that he will accept the proffer of the 
State organization. Mr. Garfield con- 
tends that while the Board members 
would bind him, they would yet re- 


fuse him entrance to their associa- 
tion, 
The position of the Rochester 


agents is that Mr. Garfield’s chief 
business is real estate and that to 
admit him to the local board would 
be cpening the doors to others whose 
claim for membership would be fully 
equal to that of Mr. Garfield. 

While the State Association has 
the making of rates for Rochester 
yet the local association is distinct- 
ively an agents’ organization and the 
companies have no voice in its man- 
agement. 





HOLDS ANNUAL MEETING. 





(Ccntinued from page one.) 


ern New York and New Jersey. A 
student of the business, clear headed 
and of good executive ability, the 
members of the Underwriters Asso- 
elation of the Middle Department 
have chosen wisely in selecting Mr. 
Haynes as their president. 

During the present yvear the work 
of the Tnderwriters’ Association of 
the Middle Department has been 
largely of a routine character. Un- 





der the direction of Secretary Creigh- 
ton it has been dispatched with a 
celerity and thoroughness highly 
gratifying to company managers and 
those directly in charge of the terri- 
tory at the home offices. 

By far the most important action 
taken by the organization in the 
past twelve months was the substi- 
tution of minimum for specific rat- 
ings upon dwellings, in all cases save 
where the latter are unduly exposed, 
in which event they continue to be 
specifically charged for. The reason 
for this radical departure, taken 
against the better judgment of not 
a few special agents and the almost 
unanimous opposition of local repre- 
sentatives, was the saving in ex- 
pense to the Association that such 
a course would insure. While a sav- 
ing has been effected undoubtedly, 


it is the only city in the Middle De- 
partment under the jurisdiction of 
the Association that is immune from 
supporting a stamping office, the lack 
of which has been a fruitful source 
of trouble for years. Efforts to en- 
force the system have been made 
repeatedly but without effect, the in- 
fluence of the local agents, and more 
especially the powerful Thompson: 
Derr office, proving too strong for the 
specials to overcome. The latter 
agency always contended that it is- 
sued so many policies for non-writing 
agents that it would be necessary for 
a stamp clerk to spend a consider- 
able portion of his time in the 
Thompson-Derr office if his work was 
to be effective. 
Other Interests. 

Another matter of prominence that 
deserves a place in the 1907 an- 
nals of the Underwriters’ Association 











E. J. HAYNES, Jr. 
of the 
Middle Department. 


Newly Elected President 


not a few managers feel that it is 
infinitesimal in comparison with the 
loss in income which the change en- 
forced. -In Pennsylvania alone it is 
estimated that the premiums upon 
preferred business are less by one- 
third what they were in 1906 and 
preceeding years when specific rating 
was enforced. To a lesser extent the 
same holds good of other portions of 
the Middle Department field. It is 
estimated that at least $1,000,000 per 
annum has been lost by the move. 
Wilkesbarre Coming Into Line, 
While no definite action has been 
taken in the year with regard to 
compelling the adoption of the stamp- 
ing system at W'lkesbarre, a ereat 
deal of quiet work has been done to 
that end. as the result of which it 
is confidently expected a stamp clerk 
will be located in the city before 
long. Wilkesbarre is peculiar in that 


of the Middle Department, is the 
soon to be elimination of the Dis- 
trict of Columbia from the territory 
Underwriters’ Association of the 


controlled by the organization Ac- 
tion of this nature has been long ex- 
pected and it is to be hoped that the 
move will make for the pacification 
of a chronic storm centre. Particu- 
lars of the new arrangement propos- 
ed for the government of Washing- 


ton appeared in the Eastern Under- 
writer of last week. 
The Association members are now 


giving consideration to a pronounced 
change in the electrical requirements 
While freely admitting the excellence 
of the present regulations it was felt 
by manv that they bore too heavily 
upen the assvred and eonld with 
safetv be medified To a syecial com- 
mittee the tesk of revising the re. 
aw rements was entrusted, and the 
werk was conscientiously and efficl. 
ently performed. The committee's re- 
Port is now before the Association, 
Obarged with the supervision of 


+] 
che of the most important fields in 
the Union, the Underwriters’ Asso- 


ciation of the Middle Department un- 
der Secretary Creighton’s adminis- 
tration, has in the main performed 
the work with signal ability. That a 
blunder was made in dealing with 
the Greenville situation last spring 
is now generally conceded, but its 
mismanagement here but emphasizes 
the good character of the work done 
in other directions 


PAWLEY IS RESIDENT MANAGER. 
New Hampshire Fire to Have Branch 
Office in New York City After 
January 1, 

Dating from January 1 next the 
New Hampshire Fire of Manchester, 


now and for some years past repre 
sented in the Metropolitan District 
by J. H. Deles Derniers and Com- 
pany, will have a branch office of its 
own, the manager thereof beinz 
Frank A. Pawley Mr. Pawley has 


been a partner of Mr. Deles Derniers 
and in additicn is the New Jersey 
snecial agent of the New Hampshire. 
The field position he relinquishes at 
the the present vear, after 
which he will devote his time wholly 
to the local interests of the comnany 
and also of the Cosmonolitan Fire, 
which office will be represented in 
his agency. 


close of 


In addition to representing the 
New Hamnshire Fire J. H. Deles 
Derniers and Comnanv have long had 
a vrefitable casualty business, being 


agents in Greater New York and Hnd. 
sen Cerntv, N. J.. for the Norwich 
and Lenden Accident Comnany. Ry 


the terms of the new arranzement Mr. 
Pawlev will cease his interest in the 
cacnaltv branch which bvresiness is 
taven over whollv by Mr. Deles Der- 
Nniers Reth branches of underwrit- 
ing had erewn to such proportions. 
that in justice to each it was though 
best to part company thereby allow- 
ing the business of the fire and of 
the casualty company to be handled 
witheut interfering one with the oth- 
er 

Mr Teles Nerniers in addition re- 
tains the local agency in Brooklyn 
wh'eh has always been his personal 
asset. 





Company’s Nebraska State Agent Re- 
considers His Former Decision 
of Entering Local Business. 


L. L 





Hamlin, who rently resign- 
signed the Nebraska State agency of 
the Home as of January 1, 1908, to 
enter the local agency business at 
Omaha, has reconsidered the matter 
and concluded to retain his present 


connection. Mr 
ually competent 
his latest 


Hamlin is an unus- 
fire underwriter and 
decisien is highly gratify- 
ing to the officials of the Home. 





LEAVES J. E. HENDRY. 


Charles F, Simonson, the Well-Known 
Western Rater, Resigns Asso- 
ciate General Agency. 


Charles F, Simonson, who was for- 
merly superintendent of ratings for 
the governing committee of the West- 
ern Union and who recently has been 
associate general agent of the WGuar- 
dian and Southern in the West, has 
tendered his resignation. Mr. Sim 
onson went in the J. E. Hendry Gen- 


eral Agency at Chicago largely to 
take charge of the South Eastern 
Asscciates The Star was in this 
combination but it reinsured and oth- 


er plans miscarried so that the bnsi- 
vess did not develop as was antici- 
sry I For some weeks Mr. Simon- 
scn has been doing special agency 
work for the Guardian and Southern 
in Ohio and Michigan. 





NAMES COMMITTEMEN. 
President of National Aqents’ Asso- 
ciation Selects Important Aids 
—Plenty of New Blood. 


After careful canvass of the situa- 
tion and considerable correspondence 
President F. W. 
National 
Insurance 


incidental thereto, 
Offenhauser of the 
Fire 
appointment of 


Associa- 
Agents 
the 


tion of Local 
announces the 


following committees: 


Executive Committe James Pp 


Minneapolis, Chairman; 
Wilson, Denver, Colo.: 
Alexander, Clarksburg, W. 
Va.: Knowles Hyer, Pensacola, Fla.; 
A. W. Mills, Pine Bluff, Ark.; W. L. 
Hatch, New Britain, Conn.; B. F. 
Rogers, Chicago, Ill.; E. E. Shipley, 
Cincinnati, O.; D. F. 


Pittsburg, Pa. 


Thomson, 


‘harles F., 


Collingwood, 


Joint Conference Committee—C. H. 
Woodworth, Buffalo,- N. Y., Chair- 
man: J. W. Carter, Owensboro, Ky.: 
D. R. MeLennan, Chicago, Ill.; A. W 
Neale, Cleveland, O R. F. Manly, 
Rirmingham, Ala, 

Committee on TLegislation—Georg® 


D. Markham, St. Louis, Mo., Chair 
man; W. F. Train, Savannah, Ga.; 
Thomas TI. Conroy. San _ Antonio, 
Texas; F. E. Alfred, Newnort, Vt.; 
BE. C. Reth, Baeialo, N. Yc B; ¥. 
Kauffman, Des Moines, Iowa: Horace 
N. Smith. Terre Haute, Ind Walker 
Wilmington, N. C.; Fred 


Taylor, 











Guenther, Detroit. Mich: Merwin 
Tacksor Toledo, O.: A. F. Barbour 
Yazoo City, Minn 

Grievance Committee—J. H. South 
rate, Durham, N. C., Chairman 
j Owen Kennedy, Fori 
Sm Connecticut, John North, 
New Haven: Florida, Sumter IL 
low! Tampa: Georgia, W. D. Grif- 
fiih. Macon: Tilinois, L. G. Smith, 
East St. Louis: Indiana, A. L. Jen- 
kins, Richmond; Iowa, Geo. H. Hend- 
erson, Waterloo: Louisiana, Edwin 
Shelby, New Orleans; Massachus- 
etts, F. S. Hamlin, Haverhill; Mich- 
igan, H. R. Vernor, Detroit; Minne- 
sota, Jacob Stone, Minneapolis; Mis- 


Sissippi, W. M. Peteet, Greenwood; 
Montana, T. J. Bouton, Billings; Ne- 
George H. Palmer, Omaha; 
Hampshire, L. C. Merrill, Con- 
York, Martin E. Wollf, 
Ohio, Charles W. Bryson, 
Pennsylvania, Frank R. 
Leib, Harrisburg; South Carolina, P. 
T. Hayne, Greenville; Vermont, Linn 
D. Taylor, Virginia, W. 
I.. Powell,, Newport News: West Vir- 
Joel A. Shrewsbury, Parkers 
Wisconsin, Walter Hartshern, 


Sha, 





Rochester; 
Columbus; 
srattleboro; 
£inla; 
Wauk 


Edmund 


lil act as 


‘rger of 


Miss.. 


Cotton 


Jackson, 


hairman of the 








rence Committee 


It will be noted from the above 
at Mr. Offenhauser has given care- 
ful heed to geographical distribution 
in the chosing of the committeemen, 
and he has likewise selected a num- 
ber of new men, infusing thereby ai- 





ditional life into the organization. Due 
consideration to the claims of both 


rge and small cities was given, like- 
se and each 
upon the several 
An Aggressive Campaign Planned. 
It is planned to conduct an unusu- 
during theo 
committee has 
out for it. 
with the 
association the 





class is represented 


committees. 


ally aggressive campaign 
new and each 
abundant work cut 

Dealing as it 
issues of the 


year, 
does large 
exectl- 
is the most important 

f course, and its 
onnel jis likely to bring to bear a 


ques! ions 


ve committee 
committee, o per- 


variety of opinion on all 
ed to it for 


wortance jis the 


ubmit 
Next in m 


decision. 
Joint 
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Conference Committee. Three new 
names to be found upon this 
body are those of: J. W. Carter, of 
Owensboro, president of the Ken- 
tucky Association, who will be able 
to contribute valuable data when the 
much mooted question of “and vi- 
cinity” comes up for discussion in 
the committee. Another noteworthy 
figure is D. R. McLennan, of Chicago, 
a member of the prominent firm of 


Marsh and McLennan, large writers 
of heavy trust lines. The third new 
members, Captain R. F. Manly, of 


Birmingham, Ala., is regarded as the 
spokesman of the Southern agents 
upon matters in which they are par- 
ticularly interested, and his member- 
ship on the committee should great- 
ly aid its work. 

Of wellnigh equal importance is 
the Legislative Committee, and no 
effort has been spared to secure as 
members thereof men of strong char- 
acter and well acquainted with leg, 
islation in different parts of thes 
country. This committee will be 
unusually busy this year in view 
of the practical withdrawal of the 
from active participation 
n matters affecting State legislation. 


kept 


companies 


Tl State associations will co-oper- 
ate closely with the National con- 
mittee this vear, which, in turn will 


work with the companies. The good 
tanding now existine between 
agents and companies on the matter 
of Jegislation certainly augurs well 

ihe agency movement as a whole 


under 





and ll give them greatly added 
prestige in th handline of loer} 
questions The companies, on the 


will gain greatly by leav- 
legislation to their 


ether hand 
ng questions of 
loeol agents. 

The grievance 
i f the chairmer 

itt each State. 
hendle the loreal 
avesticons ef National 
will be 


committees is made 
of the Incal com- 
Thev wil! 
grievances, and on 
moment there 
a general canvass of the com- 


ees in 


conference committee 
igipollv apnointed to confer 
Cotton Insurance Associa- 
er any other association or with 
comparies interested in 
local agents to re- 
azain the large cnt- 
have been lost by 


oe rattan 
was orig] 
with the 
tien 
individual 
Southern 
secure 
which 


writing. 


helping 

fain and 
ton lines 
overhead 


NOT YET CIRCULATED. 


Washington Agreement Still In 
Printers’ Hands—Ready Very 


Shortly. 

It was expected that the agreement 
recently drawn up for the govern 
ment of the District of Columbia, 
particulars of which were given in 
the Eastern Underwriter of last week, 
would have been circulated for siz 
nature by now, but a delay has been 
encountered in the work of printing. 
Copies of the agreement will be sent 
out very shortly. 


f 


[The more the arrangement fixed 
upon by the joint committee is dis- 
cussed the more convinced, are man- 
agers generally feel that its terms 
meet the situation. That the agree- 
ment will be largely signed goes 
without saying, though whether a suf- 
ficient number of companies pledge 


it their support to insure its 
iio? remains to be seen, 
Interest centres, of course, in the 
attitude of the Northwestern Na- 
tional, which has by far the largest 
premium income in the city, a busi- 
ness built up for it mainly through 


adop- 


the aggressive work of its late local. 


manager, but attributable in no small 
degree to the payment of excess com- 
condition prohibited un- 
terms of the new arrange- 


missiens, a 
der the 
ment 


STILL WITHOUT A SECRETARY. 
Company Managers Postpone the 
Selection of Manager for Suburban 
Fire Insurance Exchange. 

No action looking to the selection 
of a permanent secretary of the Su- 
burban Fire Insurance Exchange has 
yet been taken by the executive com- 
mittee of the organization, which has 
the chosing of such an official. Mean- 


time agents in the territory super- 
vised by the organization are clam: 
oring for definite information as to 
rates and regulations, bevond that 


supplied them in the circular matter 
promulgated by the membership com- 
panies. It is not saying too much to 
assert that the continued existence 
of the Exchange is largely dependent 
upon the securing of the right man 
for the secretaryship, a fact that the 
executive committee doubtless appre- 
which vrohablv. accounts 
haste shown in mak- 


ciates. end 
er the 
ing a selection. 

It is understood that a 


f lack of 


special com 


mittee will investigate the question 
of branch offices and kindred mat- 
ters, reporting their findings to th 


executive committee. 


WRITING HAIL INSURANCE. 


Western Department of Aetna Issues 
New Form of. Indemnity—Fra- 
ternity Interested, 
underwriters are greatly 
interested in the latest move by the 
Western managers of the Aetna, and 
if the action is but the forerunner of 


Managing 





what may be expected from “Tom” 
Gallagher. once he assumes the sole 
charge of the company in the West 
his competitions will have to keen 


a constant eve nimble-wit- 
ted “Casey.” 


Fora smalladditional premium the 


upon the 


Aetna will attach a rider to its tor- 
nado policies indemnifying for dam 
age caused by hail storms. This 


form of insurance is widely different 
frem that of tornado indemnity, and 
while new to the West thas for years 
found a ready sale in certain sections 
of the East’ more particularly along 
the Connecticut valley, where great 
auantitics of a certain grade of to- 
bacco is grown. a product peculiarly 
susceptable to hail storm damage. 


CREATES A SINKING FUND. 
Brooklyn Rapid Transit Company 
Renews But $3,000,000 of its 
$16,000,000 Line. 

A disagreeable surprise was afford 
ed the insurance companies some 
ago when the Brooklyn Rapid 
Transit Company—an_ organization 
owning or controlling virtually all of 
the street railway properties in the 
Borough of Brooklyn—announced its 
purpose of renewing but $3,000,000 of 
the $16,000,000 line which jt has car- 
ried heretofore. The great percent. 
age of the risk will be assumed by 
the corporation itself, which has new 
ly created a sinking fund for thal 
purpose. Last year the premiums up- 
on the line aggregated $130,000; they 

will now be reduced to $40,000 

Prior to 1902 the business of the 
srooklyn Rapid Transit Company was 
anything but desirable from a fir? 
underwriting standpoint, and the in- 
surance companies writing it despite 
the average rate of 1.75 charged, 
were heavy losers. In 1900 and 1991 
the railway company had 22 fires and 
collected from the insurance compan- 
ies in losses, more than it had paid 
in premiums in the preceding ten 
years. Five years ago the handling 


days 


of the business was entrusted to 
Marsh and McLennan, who had 
charge of the steel corporations in- 
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surance as well as that of the large 
industrial enterprises: and. were thor- 


oughly conversant — with. .___fire 
hazards peculiar’ thereto, and the 
best means of their “rediéfion 


Under the direction of compet- 
ent engineers a complete pldin-of 
fire protection was drawn up for the 


Brocklyn ‘Rapid Transit Company. 
This comprehended the thorough 
equipment of three large properties 


with automatic sprinklers; the ‘cut- 
ting up of large areas; placement of 
iron doors and shutters between 


communicating walls; withdrawing a 


large percentage of the cars from 
stcrage buildings and stalling them 
out of doors, and the erection of all 
new buildings upon thoroughly ap- 


proved lines. Two trained inspectors 
traveled, the lines constantly, always 
on the alert for possible defects and 
prompt to remedy them when found. 
The result of this work was soon ap- 


parent. The loss record deminished 
speedily, and in the past five years 
the risk has, as it should have done, 


vielded a nice profit to the interested 
fire insurance companies. The aver- 
age rate charged fell from 1.25 to 
&6 cents. -So much for fire resisting 
appliances properly installed, 

Marsh and McLennan are under- 
stcod to have a plan for renewing 
the entire line with the insurance 
companies which they hope will 
nrave acceptable to the railway peo- 
ple, 

PROMOTION FOR SMITH. 
Directors of the Sun Fire of London, 
Appoint New Manager for 
the Company. 

When Edward Baumer retires from 
the management of the Sun Insurance 
Office of London, which he will do on 


the first of the year, he will be suc- 
ceeded by John Smitu, a long time 
employee of the corporation and for 
the past ten years its assistant sec: 


retary. 
Mr. Baumer has spent his entire 
business career in the service of the 


Sun, having entered its employ over 
forty vears ago. At one time three 
generations of the Baumer family 


were on the staff of the corporation, 
and Mr. Baumer’s son still holds a 
responsible branch managership. 

The British corporations take good 
care of their faithful employees, and 
the latter in turn render loyal and 
efficient service. 


NEW SPECIALS FOR L. & L. & G. 


British Company Selects Two Field 
Men for Middle Department 

Territory. 
On January 1 two new = special 
agents will take the field for the Liv- 
erpool & London & Globe. H. E. 
Reissinger, now with the Fireman's 
Fund, will travel Maryland and a part 
of Pennsylvania, while H. M. Fair 


child will cover the balance of the 
territory. Both are men of unusual 
worth and will creditably represent 


the great British corporation. 


Dissolution of Excelsior Fire. 

Supreme Court Judge fetts, on 
Friday last issued an order dissolv- 
ing the Excelsior Fire of New York. 
The distribution of the concern’s as- 
sets will be made under the direc- 
tion of the court and not of its of- 
ficers. 





In the fiscal year ended November 
the fire losses of Paterson, N. 1 
aggregated $142,625, upon property 


valued. at $2,000,000, 
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TOBACCO WAREHOUSE BURNING. 


Governor of Kentucky Calls Confer- 
ence to Discuss Present Lawless- 
ness of Night Riders. 
Determined that the lawlessness of 
the “night riders” whose burning of 
tobacco warehouses at Hopkinsville 
and other points in the State, has 
aroused such excitement recently, be 
checked, the Governor of Kentucky 
has insisted that the chief tobacco 
company officials and prominent 
planters in the disaffected section, 
meet him in conference and agree 
upon an amicable settlement of their 
differences. To say that managing 
fire underwriters writing in the ter- 
ritory are greatly exercised over the 
situation is stating the truth, but it is 
a gross exaggeration to assert that 
they are ordering wholesale cancel- 
lations. Each company through its 
special agents is keeping a very close 


watch upon affairs and is pursuing 
an independent course. Several of- 
fices have cancelled freely and the 


business is being offered for replace- 
ment in New York city. What man- 
agers fear is that the disaffection will 
spread into Tennessee, and if it 
touches Clarksville, where the tobac- 
co warehouse values are enormous, 
there will be trouble. The attempted 
burning, supposedly by incendiaries, 
of the warehouse of Scott Spears, an 
independent buyer at West Union, 
Ohio, indicates that the lawless: ele- 
ment is not wholly confined to the 
Kentucky district. 

It is reported that the insurance 
companies will resist payment of the 
Hopkinsville losses, upon the ground 
that they were due to rioters, who 
should have been suppressed by the 
authorities. 


GUARDIAN FIRE REPORT. 


Satisfactory To Company—Capital 





Will Be Increased to 
$300,000. 

The Pennsylvania Insurance De 
partment has completed its examina- 
ion of the Guardian Fire of Pitts- 
burg, in which the company is cred- 
ited with the values contained in the 
statement as of December 31 last. Re- 


garding the New York and Pittsburg 
buildings, the report says: 

“The New York property of the 
Guardian Fire Insurance Co., situat- 
ed at No. 80 William street, was val- 
ued by a very reliable appraiser who 


has done very satisfactory work for 
the department in the past. His esti- 
mate was $400,000.00, which was al- 
lowed. 


“Regarding the company’s proper- 
ty in Pittsburg, there seems to be a 
difference of opinion as to the valua 
tion of it. One well known apprais- 
er in Pittsburg gave as his opinion 
that the property was worth $90,- 
000.00. We had several other ap- 
praisements at $125,000.00. We were 
informed that property within 200 
feet of the company’s property was 
recently sold for $5,500.00 a front foot 
and in our report we have given the 
company credit for a valuation of 
$110,000.00, which we believe to be a 
very fair valuation.” 

The examiners state that they 
found the system of managing the af- 
fairs of the company to be very good 
and were accorded every courtesy 
and consideration in facilitating the 
examination while under way. 

With the object of further strength- 
ening the financial condition of the 
company the board of directors have 
voted for a stockholders’ meeting for 
the purpose of increasing the capital 
stock to $300,000, and also adding an 
additional $100,000 to net surplus. In 
order to accomplish this, the new 
stock will be sold at $200 per share. 


Since the Guardian has been un 
der the present management, sub- 
stantial progress has been made in 
building up its affairs and establish- 
ing an agency plant. The direct 
benefit from the latter will be more 
apparent during the coming year. 





INCREASED PREMIUMS. 
Delaware Fire of Philadelphia Wants 
Larger Business From Empire 
State. 

A desire to gain a larger business 
is reported to have been the reason 
for the termination by the Delaware 
of Philadelphia of its New York 
State general agency long held by C. 
L. Stowell. R. R. Stowell, too, has 
ceased to be the company’s special 
agent in the territory. John W. 
Brooks, general manager of the Del- 
aware js visiting the company’s loca! 
agents and urging them to increase 
their activities for it. Since his ac- 
cession to the management of the 
corporation Mr. Brooks injected sad- 
ly needed energizing into the Dela- 
ware, the results of whch will be ap- 
parent when its next annual state 

ment is put forth. 


SEEKS 





Secretary Haicht of the Calumet in 
the East. 


A. W. Haight, secretary of the Cal- 


umet, of Chicago, is visiting the 
company’s agencies at Boston, New 
York, Philadelphia and other Eastern 
peints. The corporation is forging 
ahead in fine form. Its aggregate as- 
ssts on the 31st of July were found 
by the ¢xaminers of the Illinois In- 
Surance Department to aggregate 
$558 5647.96, with a net surplus of 
$183,200. The Calumet is deserving 


of high credit for the grit displaved 
in meeting its extraordinary San 
Francisco losses, and that its course 
is apvreciated by agents and_ brok- 
ers. the company’s present prosperity 
sufficiently attests. 


A Baseless Report. 


Without foundation in fact is the 
story circulating along William 
street to the effect that three Phil- 
adelphia companies formerly in the 
W. S. Banta Agency, are dissatisfied 
with their new representation and 
prevose again changing. The story 
probably originated in the brain of a 
sore-head bent upon knocking a most 
deserving and highly successful local 
office. 


UNDERWRITER. 


FRENCH SPOLIATIONS. 





Two Philadelphia Companies Endeav- 
oring to Recover for Claims Paid 
a Century Ago. 


Once the session of Con 
gress gets down to serious work, re- 
newal of the effort first put forth 
years ago, to secure for the Insur 
ance Company of North America and 
the Insurance Company of the Stat 
of Pennsylvania, both of Philadel- 
phia, a refund of monies paid out by 
them for spoliations committed up 
on American vessels by the French 
prior to 1801, will be made, and it is 
anticipated the attempt will be suc 
cessful. 

The acts of French spoliation have 
been the subject of Congressional de 
bate almost continuously since the 
days of President Jefferson, and un 
der the Act of 1885, a series 0! 
claims—that of the two insurancé 
companies already named among th 
number—were approved by the Cour! 
of Claims appointed to consider th 


present 


general subject. The insurance com 
panies are prosecuting their claim 
under subrogation, they having paid 
marine losses suffered by policyhold 
ers in 1796 to 1801, when Frenen 
privateers and regular war vessels 
roved the seas, and committed dep 
redations upon ships of the then in 
fant republic of the United States. 


The claim of the Insurance Compan) 
of North America is for $426,775.05 
and that of the Insurance Companys 


of the State of Philadelphia, for $256 


628.73. A bill providing for the pay 
ment of both sums was offered ir 
the Senate early in February, 1905 


by Senator Boise Penrose, of Penn 
sylvania, and passed to a third read 
House 


ing. It was defeated in the 
however, 
While the great majority of ap 


proved French spoliation claims wer 


readily passed for payment by Con 
gress, that of the insurance compa 
nics was turned down, upon thé 


ground that having accepted a prem 
ium for the assumption of risk, the' 
were not entitled to recovery in th 


event of loss. Chalienginge this the 
ory. counsel for the interested insn 
ance companies contended that the 


underwriter has a richt to two things: 
(1) premium, end (2) subrogation in 
case of loss. In sunport of this lat 
ter position a number of court dé 
cisions were cited, among others th 
following: 

“In these French Snoliation cases 
of the Insurance Companies. th 
loses had been paid and the rights of 
the insurance companies had accrued 
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prior to the treaty of 1800, so that it 
was their rights and their property 
and not that of the original owners 
that the government was then so 
earnestly and persistently endeavor: 


ing to secure and collect from the 
French government and which the 
United States by that treaty sur- 


rendered to France. At that time the 
original owners had no claim or right 
Whatever in these cases, for the 
losses had been paid by the insur- 


ance companies ind they were the 

Owners and holders of the claims, 
“Under the treaty with Spain of 

1819, which relates to claims for 


spoliations likewise committed by the 
French between 1793 and 1800, where 
the property was condemned in Span- 
ish ports instead of in French ports, 


the claims of thirty-one insurance 
companies were paid, amounting in 
the aggregate to one million four 


hundred and e‘ghty-six thousand nine 
hundred and twenty-nine dollars and 
fifty-eight cents ($1,486,929.58), being 
paid in the same manner and to the 
same extent as all other claimants. 
Under the treaty of 1831 with France, 
relating to French spoliation cases 
which arose after 1800, the claims of 
fifty-two (52) insurance companies 
were paid, amounting in the aggre- 
gate to one million seven hundred 
and sixty thousand six hundred and 
ninety-nine dcllars and twenty-one 
cents ($1,760,699.21). They were paid 
as all other claimants. The mixed 
commission between the United 
States and Ecuador in 1865 awarded 
fifteen thousand four hundred and 
sixty-seven dollars and _ sixty-nine 
cents ($14 567.69) to the Atlantic and 
Hecpe Insurance Company for loss 
paid on account of a cargo illegally 
condemned.” 
Emphasizes the Point. 


lilustrating his point the counsel 
said: 

“three vessels engaged in the for- 
eign commerce of the United States 
anu loaded with merchandise, sailed 
trom the port of New York, destined 
to the same foreign port. One of these 
vessels carries its own risk and takes 
out no insurance; the second carries 
policies upon the vessel and cargo, 
issued by tndividual underwriters and 
the third vessel carries its risk on 
vessel and cargo by policies issued 
by an American Insurance Company. 
They are owned, vessel and cargo 
alike, by American citizens and the 
two that carry insurance are insured 
by American citizens or American 
companies. All three of these ves- 
sels and cargo are captured by French 
privateers, sold, and the proceeds 
turned into the treasury of the French 
government. 

“The United States presents these 
claims to France and insists on pay- 
ment. Subsequently in a treaty with 
France the United States bargains 
off these claims of its citizens for 
the national welfare and Congress re- 
fers to the court upon the valifity of 
the claims for damages as to each of 
these three vessels, ‘according to the 
rules of law, municipal and interna- 
tional and the treaties of the United 
States applicable to the same.’ The 
court claims find the United States 
liable as to each of the three vessels 
and reports the amount justly due. 
The United States appropriates the 
money and pays the individual own- 
ers and the individual underwriters 
and refuses payment to the compa- 
nies. 

“The question is: Can any just rea- 
son be given for such discrimination 


by the United States between ita 
citizens?” 
Percy B. Jarvis, lately appointed 


special agent in the Empire State for 
the Security of New Haven, was 
elected to membership in the Under- 
writers’ Association of New York 


State, at the latest meeting of the or- 
ganization. 


IN THE WESTERN FIELD - 





COMMENT ON CURRENT AFFAIRS 





Preparing for Further Anti-Compact 
Legislation—Independent 
Rating. 


CHICAGO, Dec. 17.—Special Corre- 
Spondence).—kKvents in Western fire 
insurance circles clearly indicate that 
the governing committee of the West- 
ern Union anticipates that anti-com- 
pact laws will be passed in every 
State and hence it is getting prepar- 
ed for the worst. It is divorcing all 
rating power from State boards, The 
independent rating bureau system 
will soon be in vogue in all fields. 

The establishment of a State ‘bu- 
reau in Lllinois is to be followed by 
a similar movement in Minnesota and 
North Dakota, and that will clear the 
decks. It has meant the severing of 
old ties and curtailing the functions 
of field men. In the old State board 
days the special agents were supreme 
in their respective territories in con- 
trolling the rating machinery. They 
had their own rules and means of 
discipline, Now all these duties are 
taken from them and all power is 
concentrated in Chicago. 


The establishment of an indepen- 
dent rating system in Indiana has 
been accompanied by rebellion not 


only on part of the non-union, but by 
the union specials as well. Indiana 
today is like a seething cauldron. It 
was a few years ago, the best organ- 
ized State in the West, all classes 
of companies co-operating. It was 
held up as a model. Now it is honey- 
combed with sedition. The field men 
of the Hoosier State declare that 
under the special agency regime, all 
went well. With the elimination of 
field control and the centralization of 
all authority in Chicago, the specials 
say Indiana is on the verge of de- 
moralization. 

It is a question among observers as 
‘o whether this centralized author- 
ty, autocratic almost in its opera- 
ions, is the wisest policy. Last year, 
he governing committee of the Union 
vent still further and placed an em 
yargo against field men taking ans 
hand in legislation. All the wires 
were pulled and the forces were di- 
rected from Chicago. The general 
in charge was W. B. Flickinger, who 
was supervised by the governing com- 
mittee. 

* % * 

This is not intended as a criticism 
of the new order of things but the 
subject is presented to show the 
‘hange of the current during the last 
few years. 

The Union companies have in view 
the complete divorcement of all rat- 
ing from company machinery. The 
entire West will be rated under ap- 
proved schedules, and the rates will 
be promulgated. The companies will 
always have these rates as a basis, 
come what may. 

Western managers see the danger 
in the anti-trust prosecutions. They 
are apprehensive of the outcome. The 
outlook in Missouri is not bright at 
ali. Some of the evidence secured 
from agents is damaging. Then in 
Illinois, the companies are not at al! 
sanguine of winning the suits brought 
against them under the anti-conspir. 
acy law. There is more hope in Kan- 
sas. 

These suits are coming fast and 
they are expensive. The companies, 
therefore, are trying to get them- 
selves in an impregnable fortress. To 
do this means the tearing down of 
old machinery and a complete read- 
justment. 

To the field men it looks ill ad- 
vised and even to some managers, 
the course appears unwise and need- 
less. While the new order is being 





put into effect, much 
ing engendered. 
oS 


feeling is be- 


a * 


The visit of H. D. Cummings of 
Chicago, general agent of the Amer- 
ican National of Rock Island, IIL, 
for Ohio, Indiana, Michigan, Wiscon: 
sin and Minnesota, to the home office 
last week is understood to have had 
some significance. It is said that 
there is some friction between Mr. 
Cummings and the home office over 
his contract. His promoters contract 


was not properly ratified and hea 
scarcely knew on what ground he 
stood, 


When J. S. Frelinghuysen of New 


York, who agreed to take $25,000 
stock, stepped out, the promoters 
were stumped. Mr. Cummings had 


been trying to organize a company 
for some time. He, therefore joined 
ferces with the Rock Island crowd, 
and raised $25,000 on condition that 
he was to have a general agency 
for the States heretofore named. It 
seems that this contract was not ap- 


proved officially when the company 
was actually organized and_ since 
then there has been a hitch. 

* ok mF 


Werd reaches the city that in con. 
nection with the new arrangements 
of the German Union of Baltimore iu 
the West, it will make a new deal in 
New York. 

It is also said that the Eastern 
Fire of Atlantic City will soon have 
an important announcement to make 
with respect to its methods of opera- 
tion, 


HAMPERED BY TIGHT MONEY. 
Lumber Dealers in the South Selling 
Stock Below Cost in Order to 


Get Cash. 
Lumber dealers in the South and 
Southwest complain bitterly of the 
tightness of the money market, and 


are reported as actually selling their 
stock below cost in order to secure 
immediate cash. Many of the mills 
are tied up for want of currency, the 
scrip now circulating not proving at 





all satisfactory either to the em- 

pleyers or the employees. 

Policyholders’ Committee Antag- 
onistic. 


The policyholders’ committee of the 
Mutual Reserve Life, of which J. W. 
Hyams, speaker of the Louisiana 
House is chairman, made an effort 
to prevent the collection of proxies 
by the officers for the meeting called 
for Tuesday, by sending out the fol- 
lowing: 

“The Board of Directors has called 
a special meeting of policyholders to 
be held in New York Dec. 10, for the 
purpose of giving the Directors of the 
company increased powers to levy as- 
sessments on policyholders, and an 
appeal has been sent out by the of- 
ficers of the company for proxies. 
The policyholders’ committee warns 
all policyholders not to send their 
proxies to the officers of the com- 
pany, but instead to forward them to 
William Hepburn Russell. 253 Broad- 


way, New York, or to W. D. Robin- 
son, Secretary of the Policyholders’ 
Committee, New Orleans. In the 


opinion of the committee and its legal 
counsel, the proposition to give the 
Directors of the company increased 
powers to levy assessments is not in 
the interest of the policyholders and 
should be resisted by every lawful 
means in their power.” 








Addressing the members of the In- 
surance Societv of New York at their 
December meeting Tuesdav evening, 
Henry A. Fisk, manager of the spe- 
cial risk department of the Phoenix 
Fire, of Hartford, spoke upon the 
“Causes of Fire in Manufacturing and 
Other Special Risks.” 
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POLICY TWISTING CRITICIZED. 





Prominent Canadian Life Underwriter 
Deprecates Practice In Address 
At Detroit. 


One of the principal speakers at 
the meeting of life underwriters held 
in Detroit December 3rd was H. C. 
Cox, of Toronto; who is prominently 
identified with life association work. 
Referring to the question of insurance 
legislation in New York State and its 
attendant evils, Mr, Cox stated on 
reliable authority that the three giant 
companies together would this year 
write less business than any one of 
them previously secured in a single 
year; that all must regret the loss 
which the business sustained not only 
through the lessening of the volume 
of insurance provided, but on account 
of the exodus of many excellent 
agents who had found it unprofitable 
to work under the legal restrictions 
placed upon the companies. The un- 
reliable and vicious type of agent 
could be dispensed with, but many 
men were leaving the business who 
have been an ornament and credit 
to it, and could ill be spared. Mr. 
Cox congratulated his hearers upon 
having at the head of the Michigan 
Insurance Department a man of such 
sterling qualities as Hon. J. V. Barry, 
whose influence no doubt carried 
great weight in connection with the 
recent fair and reasonable enactments 
in that State. Canada, he said. was 
upon the verge of life insurance legis- 
lation, and it was hoped and expected 


that such examples of cautious leg- 
lation as shown by Michigan and 
Illinois would be followed, rather 


and _ ill-considered 
laws proposed and carried through 
by the Armstrong Committee. 

The twisting resorted to by 
self-styled insurance experts receiv- 
ed a thorough condemnation from 
Mr. Cox, who claimed that such men 
could only be compared to the looter 


than the drastic 


many 


after a fire, caring nothing for the 
rights of others, and taking advan- 
tage of a calamity to gather in the 
spoils. From a careful and necessary 
study of the elaborate reports and 
audits of such organized firms of 
twisters he was convinced that the 


ultimate welfare of their victim never 
entered into the proposition, and many 
policyholders would live to regret the 
day they allowed their insurance poli- 
cies to be tantpered with. He also 
reminded his hearers that many of 
these men were not “free-lances” but 
associated with otherwise reputable 


companies which appeared to lend 
their approval to such _ nefarious 
schemes, -From a study of the matter 


he however felt that the associations 
were doing excellent work toward 
removing these parasites, and made 
the suggestion that perhaps in Michi- 
gan under the new ruling of Attorney 
General Bird regarding the agents’ 
license law it might be possible to 
have licenses revoked for cause by 
the insurance Department. 


STUNG BY A MUTUAL. 


Policies of the National Mutual Fire 
of Omaha, now in the hands of a re- 


ceiver, are being turned in by the 
carload to James W. Durbrow, who 
represented the company in New 


York city, and wrote for it generally 
throughout the East. In response to 
demands for return premiums, Mr. 
Durbrow states that he has no funds 
of the institution and_ refers all 
claimants to the receiver at Omaha. 

While the writing of too much busi- 
ness is the reputed cause of the con- 
cern’s collapse, it is likewise charged 
that the favored were allowed to 
withdraw their contributions from the 
guaranteed fund when the true posi- 
tion of the institution was appre- 
ciated. 
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VALUING SECURITIES. 





In his address upon the question 
of valuing term securities, Paul Mor- 
ton expressed the opinion that as the 
life insurance business rested largely 
on averages, it would be desirable 
to use this method of deriving at 
security values. He said in part: 

It is high time that some scientific 
conclusion should be reached rela- 
tive to the matter of the valuation 
of assets, and let us hope that some 
uniform method may be obtained 
which will not only be adopted by 
the various state superintendents of 
insurance, and by the difference com- 
panies themselves, but which will 
meet with general approbation, and 
stand as a model plan for all time 
to come. 

The valuation of assets is a matter 
that has had the most serious thought 
of the finance committee of our so- 
ciety for the last year. The more it 
has meditated on the subject, the 
more convinced it has become that 
market quotations should not govern 
in case of a life insurance company 
which bought its bonds for invest- 
ment with the intention of holding 
them unti] maturity. This conclusion 
is not affected by the fact that market 
quotations may be low or may be 
high. 

A life insurance company is oblig- 
ed to invest its funds as they are 
received. The very foundation of the 
business is on the basis of earning 
interest on the reserves, and any 
trustee who would let these moneys 
accumulate, and wait for a great 
shrinkage in value before he invest- 
ed, would be very severely condemn- 
ned, and, in addition, the loss in 
interest might more than amount to 
the appreciation of principal, even if 
he were successful in making an in- 
vestment at the lowest market price 
A life insurance company’s funds 
must continuously earn interest. In 
order to do this, investments must 
be made at all times, whether in 
periods of inflation or in periods of 
depression. 

Much fault was found with the life 
insurance bank balances which they 
earried. Yet, if every life insurance 
company in the United States had 
continued those balances, and even 
doubled, trebled, or quadrupled them, 
instead of investing their money cur- 
rently, they would today be” able 
to take advantage of tremendous bar- 
gains vielding high rates of interest, 
and policyholders would get the bene- 
fit. This merely happens to be the case 
at this particular time, and I do 
not want to be understood as com- 
mending big bank balances, although 
I think that there is just as much 
reason to criticise a life insurance 
company which carries too small a 
balance as there is for condemning 
one that carries too large a balance. 

What is true of real estate mort- 
gages applies with equal force to 
State, county, or municipal bonds of 
small issues, not large enough to be 
listed, or traded in, on the various 
stock exchanges, and for which there 
are no quotations. Insurance com- 
panies having these kind of securt- 
ties can attach their own values to 
them, because there are no transac- 
tions to check these values with, but 
where would such bonds be selling 
in a market like we have had the 
last six months. and what banks are 
there here which weuld lend money 
on them? Tt is collateral which could 
not be sold in such an emergency as 
we have had at anv reasonable prices. 
Life insurance companies are not 
subiect to such wholesale catastro- 
phies as San Francisco had and have 
never vet been compelled to sacrifice 
their investment securities, whether 
mortgages or bonds. 

It would seem to be a much fairer 
plan to base the values upon an aver- 
age market value for some given 
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length of time, to be determined upon | 


in accordance with the prevailing 


conditions. 


UNDERWRITER 


There are times in per- | 


iods of excitement caused by strikes. | 


very high or 
loans, and 


politics, rumors of war, 
very low rates for call 
inany other causes rather 
ply and demand, which materially 
aids in bringing about fictitious quo- 
tations—quotations that may be 
high, or may be too low. 
KINGSLY PARAGRAPHS, 
Under the system of taxation adopt 
ed by the various States of the coun- 
try, in one form or another every 
dollar of premiums paid by the policy- 
holder is taxed. 





My argument goes to this conclu- 
sion: that if as a matter of public 
policy it is just and wise to exempt 


school property and church property 
and some other form of property 
from taxation, then the premiums of 
life insurance ought to enjoy the same 
exemption. 


Life insurance within two years 
has been put to shame within its 
own household, but the staggering 


blow which it has received came after 
all from badly conceived legislation 

Legislation which stopped the gen- 
eral development of life insurance 
which not only curtailed its annual 
production of new business but which 
went so far as to positively force a 
shrinkage in the volume of its out 
standing insurance, was an economi: 
crime. 

No good life insurance man and 
no wise policyholder wants irresponsi- 
ble management, and, therefore, they 
don’t desire to repeal to any just and 
proper law. They want complete pub 
licity; they want administration which 
must live and move in the sunlight; 
they want their full equity in the pre 
miums which they pay; but in insur 
ing the receipt of that equity they 
don’t want the companies driven to 
the point where solvency is threat 
ened or where trustees are faced with 
the penitentiary for clerical errors. 





Life insurance is here to ask that 
the disposition to harass it with need 
less restrictions, to burden it with 
unjust taxation, elsewhere evident, 
find no opportunity here; and that 
this State, by its enlightened example, 
deliver an effective rebuke to those 
States which, having given insurance 
companies their birth, seem now dis- 
posed to destroy them and their use- 
fulness through illogical and repres 
sive legislation. 

May I express the hope that states- 
manship of such high order will as 
sert itself in the first session of the 
Legislature of Oklahoma as to de- 
liver a direct rebuke to those so- 
called leaders of public opinion who 
have been teaching the country to dis- 
trust its own institutions and its own 
citizenship. 











for three years 
cashier for the Prudential at Man- 
chester, N. H., has resigned, and J. 
E. Johnson, now manager, has resign- 
ed that position to succeed Mr. Smith 
as cashier. The entire State is now 
under the supervision of W. M. Lang, 
manager at Manchester. 


F. G. Smith, local 


Jeff Davis, self-styled trust buster 
to narate. However, all are essen- 
of Arkansas, has renewed his activi- 
ties in the Senate. Fire insurance 
companies have a pleasant recollec- 
tion of his former appearance in this 
role. 

A jury at Gainsville, Fla., found J. 
N. Strobhar guilty of embezzling $7,- 
500 from the Seaboard Air Line Rail- 
road. 


than sup- ! 


toa 





Leopo d Gans, 


Samue! Gans, 
Vice Pres. & Gen’! Mgr. 


Pr sideat 


Samuel Gans Co.- 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 


|RENOVATORS OF FIRE AND 


Telephone 4835 Pranklin 

Stocks handled at lowest percentage con- 
sistent with proper resuits, accompanied 
always with Cvsh Guarantee. Our 
oethods fortify adjusters in advance of clos- 
ing loss. 

" peaye telegraph or telepho.e at our 
expense. 

Expert advice cheerfully given. 

*EDWIN W. WILE, Resident Manager. 
ome Office, Chicago, 207.209 E. Madison St 





WOOD BROTHERS 2 PECK 


100 WILLIAM ST., 


NEW YORK CITY. 
a 


Unusually well equipped for placing 
with ligh-grade companies, the sur 
lus business of out of town agents. 
orrespondence invited. Prompt and 
ifi ient service guaranteed. 
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... SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


United States Branch 


29 and 31 LIBERTY ST. 


NEW YORK CITY 
MORRIS L, DUNCAN, United States Mgr 





Toronto 
Chicago 


New York 
London 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 


New York. 
Telephone 264 John 
Direct Connection at London Lilo) ds 





= 


KX. LL way, Pres. 
$20 , © c00 00 
Net Surplus 
3199,316.25 

jurplas to Polic 
Hol .ers 

$399,316.25 

Correspondene soli 


Strict] 


S. Bennett, V. Pres, 


yan aver 


O. P. Conway, Sec’y 
Eastern Departm't 


O. G. Parker, Treas. 


©* WALLAWALL Ns 


' FIRE INSURANCE CO. : 


oF WASHINGTON. 
cited for representation at all points where not represented. 


We estern. De partm’ t 
».171 LaSalle bt, 
’ Chicago 


H.w < ‘olson, Mgr. 


yy OF mpany 





\cents and others interestea 
should read 


‘Sample Slices from the Fruit 
of Experience” 


Royal Union Mutual Life 
Insurance Go. 


Des Moines, Iowa 


| Good connections at Lloyds, 
) Corresponder 


Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 


Lines handled anywhere. 


London. 


Excess 


ts solicited. 





Organized 1872. 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 





Capital. . $200,000 
ree 433,764 
Net Surplus....... 70,405 


Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 





SP ceeecneekes $200,0c0 
DNR e etd a saigise’ 623,566 
Net Surplus........ 109,251 


R. D. Tweeddale, Ass’t Sec. 


Executive Offices: 


So 4 


ILLIAM ST., 


NEW YORK 
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CASUALTY AND 
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_ SURETY HAPPENINGS _ 





COMPROMISED FOR $50,000. 


Reported Settlement of Muir and 
Haughton’s Damage Suit Against 
the General Accident Co. 
that a com- 
between 
Cor- 


It is quietly reported 


promise has been reached 
the General Accident Assurance 
poration of Perth, Scotland, and Muir 
and Haughton, of Philadelphia, by 
the terms of which the latter receive 
$50,000 in full settlement of their 
claim against the corporation. The 
case now on the docket for review 
by the Court of Appeals will be dis- 
continued, thereby concluding one of 
famous actions of its kind 
the annals of casualty 


the 
recorded in 
underwriting. 


most 


Those familiar with the contro- 
versy between Muir and Haughton 
and the General Accident, will re- 
call that the contract held by the 


former as United States managers of 
the company, was abruptly terminat- 
ed in October, 1906, upon the ground 


that the resident managers were US- 
ing the funds and facilities of the 
General Accident to promote the 


interests of two private enterprises, 
i. e.. the General Trust Company and 
ihe General Investment Company. 
Muir and Haughton denied the al- 
legations in tota, maintaining that 
ithe giving of their time and that of 
the other employees of the insurance 


company to the affairs of the trust 
ventures, was with the knowledge 
and consent of the head office man- 


agement of the General Accident, and 


that the banking concerns had been 
started with a view to aiding the 
business of the insurance company. 
They averred that no just ground 
existed for the abrogation of their 
highly profitable managerial con- 
tract, and brought suit to recover 
$750,000 damages. The action was 


vigorouslv presecuted and stoutly de- 
fended. General Manager Norrie-Mil- 
ler and Chief Counsel Drummond be- 
ing present from Scotland to over- 
see the defense. The unshot of the 
trial was a verdict of $75.000 for the 
plaintiffs, er 10 per cent. of that 
sued for. From this decision the in- 
surance company promptly apnealed 
and the case is now on the calender 
for review by a superior tribun?" 
History of the Company. 
Formed in 1891 the General Acci- 
dent. of Scotland, entered the United 
States in 1899, and has been writing 
here continuously ever since. It was 
induced to come into the country by 
J. Paul Haughton, then a raw young- 
ster about twenty years of age, whose 
insurance experience was restricted 
to that gleaned in a local agency at 


Landsdown, one of the fashionabie 
suburbs of the Quaker City. Mr 
Haughton’s father is rector of the 


leading church of the town ani num- 


bers among his parishioners, some 
world famous financiers ana merch- 
ant princes. When J. Paul conclud- 


ed to go abroad and endeavor to se- 
cure the United States representa- 
tion of a foreign casualty company, 
he had with him, in addition to a 
frank, manly face and _ limitless 
nerve, letters of emphatic endorse- 
ment from the late President Cas- 
sett of the Pennsylvania Railroad: 
President Griscome of the Interna- 
tional Mercantile Marine Company, 
and other men of like standing. Mr. 
Haughton’s personality and his let- 
fers proved irresistible, and to the 
surprise of his friends, the young 


man returned to Philadelphia with a 
managerial contract from the Gen- 


eral Accident people in his pocket. 


Ties Up With Muir. 
Ignorant of the first principles of 
casualty underwriting Mr. Haughton 


tied up in partnership with a man 
equally handicapped, namely, Will- 
iam S. Muir. Mr. Muir was Penn- 


sylvania special agent for the Man- 
chester Fire at the time and his train- 
ing had been altogether with fire 
underwriting institutions. Neverthe- 
less, the new firm started in with a 
vim, and by good luck or good man- 
agement, or a combination of both, 
succeeded from the first. Shortly 
after they opened up the reinsurance 
of the (New England Mutual Accident 
‘Company of Boston, was secured, and 
with it the services of Franklin J. 
Moore, admittedly one of the clever- 
est personal accident men in the 
country. This move gave the Gen- 
eral_Accident a fine lot of business, 
and, what was of almost equal value, 
an immense amount of free advertis- 
ing. The company was soon known 
from New York to San Francisco and 
from the Great Lakes to the Gulf. 
Mr. Moore, with the title of assistant 
United States manager, had immed- 
iate charge of the corporation’s per- 
sonal accident and health business, 
which he steadfastly and successfully 
developed. Walter E, Hoag, a grad- 
uate of the London Guarantee and 
Accident Company, and a conserva- 
tively progressive underwriter, was 
given the management of the liabil- 
ity department, and speedily proved 
himself the man for the position. 

When the rupture with Muir and 
Haughton occurred last year, Mr. 
Moore was advanced to the United 
States management of the General 
Accident, which post he now holds. 

As a subsidiary enterprise the Gen-‘ 
eral Accident of Perth, conducts the 
General Accident of Philadelphia. 
The latter enterprise was created in 
1899. On the first of the year it re- 
ported total assets of $323,182, and a 
net surplus of $85,085. It writes per- 
sonal accident and health business 
only. Last year its net premium re- 
ceipts were $455,566, with losses paid 
of $152,100. Its total expenditures 
were $461,872. 

The Scottish corporation writes the 
following casualty lines: Personal ac- 
cident, automobile liability, burglary. 
elevator, employers liability, general 
liability, health, landlord’s liability, 
publie liability and workmen’s col- 
lective. In 1906, its net premiums 
were $915,381; its total income be- 
‘fing $1,250,000. Its loss ratio was 
28.4 and its expense ratio, 56.0. 





INTO SHAPE. 
Policies of New Casualty Company 
Being Prepared and Other Ar- 
rangements Concluded. 


Rapid progress is being made by 
the lately formed Union Accident and 
(Casualty Company, of Philadelphia, 
in preparing for business. The sev- 
eral kinds of liability and personal 
accident policies which the corpora- 
tion will write, have been drawn up, 
and Sidney N. Moon, vice-president 
and general manager of the enter. 
prise is now hard at work upon the 
burglary and health contracts. All 
policies will be thoroughly moderniz- 
ed and will contain features that 
should appeal to discerning insurers. 
It is intended to commence opera- 
tions about February first and con- 
nections have already been establish- 
ed that should secure to the Union 
Accident a considerable line of at- 
tractive business. 


GETTING 


UNDERWRITER. 


INFORMATION WANTED. 


Cash, Loan and Endowment Values 
in An Accident Policy. 


We have before us an accident pol- 
icy issued by the American Accident 
Insurance Company of Lincoln, Neb. 
For the sum of $25 per year it is 
agreed to pay $25 weekly indemnity 
against less of time, not exceeding 
104 consecutive weeks, due to bodily 
injuries, ete. A provision is also 
made for partial disability of $10 per 
week, not exceeding sixteen weeks. 
Double benefits are payable under 
the public conveyance clause. 

Schedule number one provides spe- 
cific amounts for fractures, _ etc. 
Schedule two, contains similar pro- 
visions for dislocations, amputations 
and sprains. The sum of $2,500 is 
paid in case of accidental death, this 
amount appearing under schedule 3, 
page two of the contract. 

A unique feature about this con- 
tract is an endowment provision 
which gives extended insurance, cash 
values, loan values, 

“5. ENDOWMENT—It is hereby 
understood that should this policy 
be kept in force for the full term of 
ten years, then, and in such case, the 
company hereby agrees to pay to the 
insured the reserve of this contract 
together with all accumulations creat- 
ed from. interest earnings and lapsed 
policies, less the amount of indem- 
nity already paid to the insured. 

Or, Second—the insured may take 
a paid up policy for ten years longer, 
provided he has not received indem- 
nity, or passed the age of 60 years. 

Reserve Fund—There_ shall be 
credited to this policy as a reserve 


fund $12.50 annually after the first 
year, and interest at four per ceni 
thereon. 

Surplus Fund—All lapsed policies 


and interest earnings. 

Option 1. Take guaranteed reserve 
and accumulations from interest earn- 
ings at 4 per cent. ,and all lapses and 
interest earnings of lapses. 

Option 2. Take paid up policy for 
ten years longer, providing the in 
sured has not passed the age of sixty 
years. 

LOANS—The company will make 
advances as loans on this policy as 
set forth in the above tables, on the 
following conditions: 

FIRST—That premiums have been 
paid in full to the time when the 
loan is made, including premiums for 
the entire insurance year then begin- 
ning. 

SECOND—That the policy shall be 
duly assigned to the company as col- 
lateral security for the loan; and de- 
posited at the Home Office. 

THIRD—That interest at a rate 
not to exceed ten per cent per annum 
shall be paid payable at the next sub- 
sequent anniversary of the insurance, 
and annually thereafter until the loan 
is paid. 

FOURTH—That the loan shall be 
for such time as the insured may 
desire, not longer, however, than the 
end of the ten year period. 

In event of extended insurance no 
loans can be made. 

Loan, extended insurance, or cash 
surrender values are allowed less in- 
demnity paid. 

Surrender Value.—The insured may 
fully surrender this policy to the 
company at any time after having 
taken a loan thereon, and upon such 
surrender. his loan obligation shall 
be cancelled.” 

Options and Advantages. 
A table is given in the policy show- 


Canifornia General Agents. 


Paul N. Nippert & Co., of San Fran- 
cisco, have been given the California 
zeneral agency of the Philadelphia 
Casualty Company. 
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ing “special options and advantages” 
which gives the following values at 
the end of three years: 


Extended Ins. Cash Loan 
Year. Y’s.Mos.Dys. Value. Value 
3 : 7 $15.91 $18.56 
4 i: 4 @ 24.34 28.49 
5 s 3 4 33.12 38.64 
6 2 8 14 42.24 49.28 
7 i oe 91.73 60.35 
8 4 61.59 T1.S6 
9 se 3s 71.86 83.83 
) Paid up for 


10 Years. 

This is certainly something new in 
n accident contract, at least it would 
ve if put out by the—well, one of the 
dreeressive casualty companies. 

We have not the figures of 
American Accident of Lincoln, Neb., 
xr the year 1906 before us, but the 
atement for the year previous 
hows assets of $18,304.10 and liabil- 
ties of $5,452.48. The payments by 
nembers during the year aggregated 
$44,350.25 and the payments to mem- 
bers $9,299.45. It is doubtless un- 
necessary to add that it is an assess 


the 





ment institution, a fact beautifully 
tucked away in the contract provi 
sions, restrictions, etc. 
Washington Representative of Na- 
tional Surety. 
Louis A. Yost has been appointed 


general agent of the National Surety 
Company for the District of Colum 
bia. Col. J. P. Kirkman of Wash 
ington, continues as the company’s 
resident manager. 





Studying Burglary Conditions. 

At a meeting of representatives of 
the burglary insurance writing com 
panies he'd at Philadelphia on Tues 
day, a committee was named to criti 
cally study conditions under which 
the business might safely be written 
Get Wisconsin State Agency. 


August Rebhan, the prominent Mil 


waukee fire insurance agent, has 
been appointed Wisconsin State 
agent for the Casualty Company of 


America in all of its lines 


Successor to Vorys. 





nor Harris of Ohio 
po as successor to A. I. Vorys, 
resigfm@d insurance commissioner of 
that State, Judge C. C. Lemert, ex- 
ecutive clerk to the governor. Mr. 
Vorys, speaking of his retirement and 
successor says: 

“While regretting to leave the in- 
Surance department because I have 
become deeply interested in it, and 
regretting to sever my connection 
with Governor Harris’ administration 
because I have been proud to be a 
part of it, and because my relations 
with the Governor are so cordial and 
pleasant, I feel that I now cannot give 
the department the time and atten 
tion it deserves. I am well pleased 
with the appointment of Judge Le- 
mert as my successor, and predict a 
splendid administration of the de- 
partment under his management.” 


has ap- 








An effort to capitalize upon a $100 
000 basis is being made by the Equit- 
able Accident Company, a small as 
sessment institution of Boston. 





WANTED. 





Aggressive man waned to solicit 
personal accident business from 
New York city brokers for establish- 
ed high-grade company. Salary and 
contingent commission paid a good 
producer. “L,” Eastern Underwriter 
Office. 
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CLEAR POLICIES | 
REASONABLE CONTRACTS. 

















} 
see 
([MHESEPACTS stand | INSURANCE OFFICE 
forth Lay of cogaee ALWAYS | 
importance.in a nion 
Mutual forms. he Pol-]| A PLACE OF LONDON. 
icies sewoennown for FOR j 
an ain- "OUN 7 
pen ‘he Contracts, for] FAITHFUL | enerren oe 
cerity and fairness in 
the treatment of agency | WORKERS | United States Branch: 
requirements, ¥ “i 
| 54 Pine St. New York 
UNION MUTUAL LIFE INSURANCE CO.,. 5d ariel 
PORTLAND, MAINE, ‘ 
¥RED. E. RICHARDS, President. | 171 La Salle St., Chicago 
Epson D. ScoFIELD, Supt., | Pacific Department: 


Write 


180 Brondway, New York City, 
either 


soene CHASE, Supt., 
84 Adams? Rt., Cl GCuicano, D il 


‘The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excep- 
tional record for 28 years for Low Rate of Mortality, 

Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


Assets January i, 1907, “$10, 282,181.51 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
Gzo. HAYWOOD, General Agent, Yonkers, N. Be 


215 Sansome St., San Francise? 














SUREKA UPEINSURANGE 


Horne Office, Fichmond, Va. Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary and Industrial 
tespondence with perscral writers solicited. 


Adare, "aX SywARE BUI!.D'NG, PHILA DELPHIA, PA. 


Policies issued Cx 
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WANTED “" sr.gqrm ssn to 


Liberal Commissions and Non-forfeitable 
Renewal Commissions 
Snperintendent 


W. B. MUSSELMAN, = - 
WESTERN LIFE IDEMNITY COMPANY 


Masonic Temple, Chicago 


GEO. M. MOULTON, - - President 














The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 





Le 









AC/DINT INSURANCE COMPANT 





M. Joseph McCloskey, President. 


of New York 
SUPERIOR POLICIES Andrew T. Sullivan, First Vice-Presi- 
KIMBALL C. ATWOOD, President, de “ ’ 
290-292 Broadway, New York. ( ope : Burdick, Second Vice-Presi 
aent, 
Walter C. McClure, Secretary. 


G. E. Hart, M. J. Mulrennan, Asst 
Secretaries, 





ACLIDENL ANwy 
HEALTH 
INSURANCE 


GREAT EASTERN 


CASUALTY AND INDEMNITY CO. 








290-294 Broadway, wsted York 
Capital - . . $200,000.00 Writes Best Policies 
Assets ; - $418,791 17 Commercial! 
Annual Premiums 
Surplus to Policyholders - $306,652.37 Industrial 


Monthly Payments 





= == 


Claims Paid Over Half a Million Dollars 





Liberal Con'rac’s for men of 





H. A. RICHARDSON, 
President. 


THE DELAWARE FI 


OF DOVER, DEL. 
Capital, $200,000.00. 


WM. D. DENNEY, 
Secretary. 


INSURANCE 
COMPANY 


Liabilities, $160,766.71. 
VEDDER UNDERWRITER CoO., 


Assets, $385,803.78. 


63 William St. New York. 


force and Character who can 











SURPLUS LINES. LONDON LLOYDS. 


We can furnish you a pclicy covering up to $40,000 in a syndicate of LONDO} 
LLOYDS Underwriters that accept American fire business only through our o 
fice. Immediate binders given; 10 per cent. commission paid. Send us full i: 
formation; also a list of a few represented companies and the amounts th 
carry. A warranty will be required in some one of the companies mentione 
below: 

London & Lancashire Fire Insurance Company; 
tile Insurance Company; Liverpoc! & London & Globe Insurance 
Phcenix Assurance Company, Limited; Commercial Union Assurance ‘Col 
pany, Limited; Northern Assurance Comnany; Alliance Assurance Compan 
Limited; Royal Insurance Company; London Assurance Company: Sun Insu 
ance Company of London; Continental Isurance Company of New York; Fir 
man’s Fund Insurance Company of San Francisco; Home Insurance Compan 
of New York; Hartford Fire Insurance Company of Hartford; Insurance Cc: 
pany of North America, 


& Merca: 
Comp.n) 


North British 


We invite Your Patronage and Promise Careful Attention to Your Jaterest. 


MARSH & McLENNAN, 


T.ondon Office, 123 Bishopsgate Street 


New York Office, 54 William st. Chicago Office, 159 La Salle Street 


LOUIS H.FIBFL - - President write huciness 
j OR A DEFINITE PROMISE TO 
The Empire State PAY, well defined, no experi- 
Surety Company ment and taking no chances that 
“technical legal definition of, what 
: constitutes an accident will be used 
COP wenessesenes $500,000.00. to defeat claims, buy your insurance 
a | eS eT re 393,906.78. in and sell the policies of 
go Prana rmegy Agcy: Baggy ak “The Central” of Pittsburg, Pa. 
Burglary, Plate Glass, Boiler, Per , ha 
sonal Accident : He: Tnenr. Its management will tell you, in YES 
sona] Accident and Health Insur or NO answers, what it covers and 
ance. 
what it does not cover 


William M. 
Moses May, 
Willard P. Reide, 
Daniel Stewart, 
New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague St. 


Tomlins, Jr., President 
Ist Vice-President 
2nd Vice-President 

Secretary 


Agents Wanted, 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 








THE FRANKFORT 
MARINE, ACCIDENT and PLATE GLASS 
INSURANCE CO. 
OF FRANKFORT-ON-THE-MAIN, -_— - - . 
=STABLISHED i865. 


United States Department, 100 William Street, New York, N.Y 
TRUSTEES: 
RICHARD DELAFIELD. Pres, of National Park Bank 
ERNST THALMANN, of Ladenburg, Thalmann & Co. 
STUYVESANT FIsHh, Director Illinois Centra! Railroad 
. BH. FRANKL IN, U.S. Mgr. aud A torney. JNO. M. SMITH, Sec. U.S. Branch 
ouitesen and Public Liability, Elevator Insurance, Workmen’s Collective, 
Teams, Burglary, Individual Accident and Health, and Industrial Accident 


Deposited with Insurance Departments in the U.S $600,000.00 


for Protection of Pulicyholders, 


Agents Wanted for Unocc pied Territory. 


GERMANY. 

















THE EASTERN UNDERWRITER 





December 19, 1907. 





















‘DALY ee 
SURETY - 
BONDS 






. 


Burglary, 
dent, Health and Plate 


United Surety Company 


Furnishes All Classes of 


élity and Surety Bonds 


And Issues 


Personal Acci- 


Glass Insurance. 


WRITE FOR PARIICULARS. 


HENRY G. PENNIMAN, President, 


United Surety Bldg. 


ROBERT A, DOBBIN, Jr., Secretary, 
Baltimore, Md, 











THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST.,NEW YORK CITY. 


DI cine n GREK AOC ens oe bas Pleo do eke $7,865,185.55 
GUND WMS G83 Gs cos sts wees kv nese vate 2,622,129.12 
Losses paid to June 30,190" ........ccccsccces 25,407,810.21 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, Fidelity 
Bonds, Burglary, Plate G'ass, Steam Boiler, Flywheel, Employ- 
ers, Public, Teams, Workmen’s Collective, Elevator and Gen- 
eral Liability, Personal Accident, Health and Bonded Attor- 
neys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 
ROBPRT J. HILLAS, HENRY CROSSLEY, 
Vice-Presilent, Secretary and Treas. Assistant Secretary. 
FRANK E. LAW, GEORGE W. ALLEN, : 
2nd Assistant Secretary. 3rd Assistant Secretary. 














THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 








Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


ORGANIZED 1857 








The Management The Northwestern THE 
Mutual Life Insurance Co. was en- ent 
dont iets Yok toner | Miytual Life 





when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 
because more insurance was applied for in 


1906 than in any previous year of The North- 
western’s 50 years of existence. 


Insurance Company 
of New York 





Life Insurance Go. 


It is capable of easy demonstration thatThe 





BOSTON, MASS. | 
| 
| 


‘ 
Operates on a full 31-2 per cent. Re- | 
serve under Massachusetts Law, 
and offers the very best possible | 
security, with a safe, 
equitable contract. | 





FINANCIAL STATEMENT. 
Assets, Jan. 1, 1907 $42,826,918.80 | 


Liabilities 38,824,520.39 | 
Surplus 4,002,398.41 
Benj. F. Stevens, Pres, 


Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 


Wm. F. Davis, Asst. Sec’y. | 





Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 
92 WILLIAM STREET, NEW YORK. | 


U C. CROSBY, General Manager. | 
R. D. HARVEY, Assistant General Manager | 








Insurance in Force 
$ 22,517,043 
127,629,903 
819,252,279 
Business of 1906 largest in history of Com- 


pany. Purely Mutual and transacts business 
only in healthful portions of United States. 


Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 

tract with its Dividend Options, Paid-up and 

Endowment Options, Options of Settlement and 

the new Automatic Loan feature. 

Issues Partnership and Corporation Insurance. 

For further infarmation or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 


44 2 @ 6 616.4 2 

















Af 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 
Sd 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 








J. G. Walker, President. é 
T. Wm. Pemberton, lst Vice-Pres. W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company ° Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 





OVER— $3,000,000.00 
OVER—$55,000,000.09 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





A Good Man Wants a Position With Pittsburgh Life and 





Under a New Management, 

With the standard’ policies and the 
safe-guards established by the law of 
New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, @ 

With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 

The best dividend-paying company, 

The best company for policyholders, 

The best company for agents, 


Apply for agency to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 





$106.000,000 


Paid in Fire Losses 
in the United States alone during 














a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, pruspectiv- insurai.ts and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents eve all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 
Security Life Insurance of America 
THE ROOKERY, CHICAGO, ILLINOIS 











57 YEARS. 
BY THE 
LIVERPOOL 
“Sndorsed at Home” AND GLOBE 


Insurance in Force in Peansylvania Over | 


$10,000,000 


Insurance Company. 





W. C. BALDWIN, Presa. 
Solicitors’ Contracts Direct 
with the Company 
No General Agents 


Assets Exceed Total Liabilities by Nore 
than $800,000 


PITTSBURGH LIFE B’LD’G, Pittabargh, Pa 


ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
| $4,623,651. 


‘ 





CONFLAGRATION PROOF. 
New York Office, 45 William St. 








